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THE question of water supply for New York city is attract- 
ingan unusual amount of attention at the present time, as a re- 
sult of the recent attempt to “jam” through the Board of Pub- 
lic Improvements the much criticised Ramapo Water Com- 
pany contract. Protests without number from leading citizens 
have been sent to the city officials against the consummation 


of that contract, and the courts have been appealed to for a- 


restraining order to prevent it. Meantime the Merchants’ 
Association has set about a practical investigation of the 
whole subject, with a view to ascertaining: 1, whether the 
city really needs more water; 2, where more water can be 
obtained; 3, whether the city is able to build additional works 
in case a further water supply is required. A committee of 
twenty well known citizens has been appointed to consider 
the subject in all its phases, and the committee will be en- 
larged by the addition of experts as circumstances may 
require. Four firms of prominent lawyers are engaged to aid 
the association in its work. One of the most important sub- 
jects to be dealt with is the question of water meters, and 
whether their introduction under proper and liberal regula- 
tions would not so diminish the amount of water wasted 
daily as to make the present supply adequate for all legitimate 
purposes for some years to come. If every consumer was 
required to pay for all the water he uses, the waste would be 
reduced to a minimum very speedily. It is to be hoped that 
the association will investigate fully the proposed introduc- 
tion of salt water as an auxiliary supply for the purpose of 
providing for this waste, for fire protection, street washing 
and general sanitary purposes. Such a supply is easier to 
obtain than any other, and would serve the purpose intended. 





AN officer of a millionaire fire insurance company on [ues- 
day evening of last week was discussing with the writer the 
heavy fire losses which have occurred of late, and in the 
course of conversation expressed the belief that many of the 
fires classed as of unknown origin were really the result of 
defective electric wiring. He related an instance where a 
business house recently discovered a defect in the wiring of 
their establishment, and an expert electrician being sum- 
moned, he found so many things that were in a dangerous 
condition that the proprietors set about tearing out their 
entire electrical plant and superseding it with the latest ap- 
proved appliances, to be put in under the supervision of elec- 
tricians who are up-to-date in the science of electrical control 
and distribution. The great fire in Philadelphia, that occurred 
the morning after this conversation, that involved a loss of 
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over $2,000,000, most of which the insurance companies will 
have to make good, was due.to a defective electric wire in a 
basement filled with inflammable material. A watchman 
happened to see the wire throwing off sparks, otherwise the 
fire would have been classified as “cause unknown.” Expert 
electricians are well aware of the fact that much of the work 
of installing electric lighting plants in the earlier days of its 
use was done by inexperienced workmen, who did not realize 
the importance of the work they were doing, hence many de- 
fects crept in that constant use and wear and tear would con- 
vert into points of danger. Vast strides have been made in 
the electrical science of late years, and lighting installations 
that were allowed to pass ten or twelve years ago would not 
be tolerated now. But much of that earlier work still remains, 
a menace to the buildings wherein it is located, as well as to 
adjacent property. How to get rid of this defective work 
without burning up the property wherein it is installed, is a 
serious problem, but if it can bé accomplished the number of 
fires of unknown origin will no doubt be greatly decreased. 





THE meeting of the Life Underwriters Association of New 
York, last week, was of more than usual interest owing to the 
announcement by an officer of the Equitable, Second Vice- 
President Gage E. Tarbell, of its new agency compensation 
plans. This was the first public announcement outside the 
Equitable’s agency force of what that company intended to 
do. Mr. Tarbell said that he did not expect rebating to be 
entirely abolished, but that the Equitable intended to do what 
it could to minimize it. The society would pay no bonuses 
and would advance no renewals. It would pay agents a 
lerger renewal commission, but it would be an integral part of 
every agent’s contract that he would not pay to anyone more 
than fifty per cent of the premium on business offered to him. 
As to the criticism of the society not putting into effect until 
January a reform announced in July, Mr. Tarbell said that 
a number of bonus contracts were in force which would not 
expire until December 31, which contracts could not in honor 
be broken. The Equitable meant business, he said, even if 
the business were cut in half, but they did not expect such an 
outcome. He felt sure that the business written in future 
would be cleaner and of the kind that sticks. The speaker 
also referred to the rounders in the business, intimating that 
the society had a list of 8000 agents whom it would not em- 
ploy. The Equitable is encouraging life insurance instruction 
ir: the colleges and looking for college men to enter its em- 
ploy. Moore Sanborn, third vice-president of the American 
Union Life, also made an interesting address in which he 
handled the causes of rebate without gloves. He attributed 
the evil of rebate to the inordinate pressure for business, and 
while welcoming the Equitable’s plans for reform, thought 
that its business would fall off not one-half, but two-thirds or 
five-sixths on a low commission diet. His audience was 
much amused by his statement that back of the Equitable’s 
announcement he felt he could discern the halo of Jacob L. 
Greene. 





THE term of office of Superintendent Payn will expire in a 
few weeks, and there is considerable curiosity manifested as 
to who will be his successor. 


It is understood that Governor 
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Roosevelt does not wish to reappoint him, and it is stated that 
Senator Platt desires that Mr. Payn shall be continued in 
office, while Mr. Payn is supposed to have sufficient influ- 
ence in the State legislature to prevent the confirmation of 
any other person whom the Governor may nominate. When 
Mr. Payn was first named for the office he was known to 
insurance men only as a successful politician, and they were 
naturally distrustful of one whose knowledge of insurance 
was quite limited, and considerable opposition to him was 
developed. THE SpEcTATOR had information some time be- 
fore his nomination that Mr. Payn was sure to be ap- 
pointed in spite of all opposition, and so did not join 
in the protest against him, deeming it best for insur- 
ance to avoid stirring up animosity if possible, although 
disliking to see the office fall to one who had only his 
political record as his endorsement. It is only fair to 
Superintendent Payn to say that he has not only been 
an entirely unobjectionable officer, but one of the best Insur- 
ance Superintendents the State has had in a number of years. 
He has conducted the affairs of his office in a quiet, unob- 
trusive and businesslike manner, seeking to adminster the 
laws fairly and impartially, without a suspicion of undue in- 
fluence, of a political or other nature. Indeed, it is a part of 
the unwritten history of his department that he has greatly 
offended some of his old political friends by not yielding to 
demands that he regarded as opposed to public interests. In 
the present complication regarding the office, insurance men 
are not likely to express a pronounced preference for any can- 
didate, but from such expressions as we hear we are confident 
that they would prefer to see Mr, Payn continued 1n office to 
risking the chance of having it filled by one of less ability, or 
who would have everything to learn relating to insurance 
before he could adminster the duties of the office intelligently. 
Ii Governor Roosevelt is unwilling to reappoint Superin- 
tendent Payn, he would lose no prestige by leaving him un- 
disturbed—a “hold over’ from a former administration. Is 
Governor Roosevelt willing to do this to please the insurance 
fraternity and the public, notwithstanding his personal dislike 
for Mr. Payn? 





THE application of the separation rule adopted by the 
Western Union is producing different results in different lo- 
calities. Some agents accept the graded commission propo- 
sition and surrender their non-Union companies, others de- 
cline to make such surrender, while still others are awaiting 
the turn of events before deciding what to do. The Union 
is not insisting upon the separation with equal vigor in all 
localities, and has not as yet provoked the active and com- 
bined hostility of the non-Union companies. In several 
States the insurance officials have declared that the separa- 
tion rule is in violation of the anti-trust laws of those States, 
and that they would not permit it to be enforced in their terri- 
tory. It is doubtful, however, if the courts would sustain 
this view of the subject, for there is no coercion in the propo- 
sition of The Union, although it may be considered somewhat 
arbitrary. The Union simply offers agents increased com- 
missions on certain lines of business, with the condition that 
if they accept the offer, they must surrender their non-Union 
If an agent does not wish to give up his non- 


companies. 
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Union companies, he is at liberty to continue as he has done 
in the past, receiving fifteen per cent from the Union com- 
panies and what he can get from the others. The agent being 
at full liberty to choose for himself in the matter, it is difficult 
io see wherein any State law is violated. Commissioner Mat- 
thews, of Ohio, who seemed at first to think the rule in con- 
flict with the law of that State, is now reported as saying that 
he will not interfere with its enforcement. If the State offi- 
cials keep their hands off, the matter will probably adjust it- 
self satisfactorily after a short trial of the new rule. Many 
who have expressed their disapproval of it, even members of 
The Union, will doubtless find less friction resulting from it 
than they anticipated. Nevertheless, the opinion is freely ex- 
pressed both by many Union company managers and agents 
of companies, that the separation rule is not the best ineans 
that could be devised for bringing back to the Union com- 
panies the large volume of preferred business that the non- 
Union companies have diverted from them by reason of the 
higher commissions they have paid to agents. To have met 
them squarely on the commission basis, without insisting 
upon dividing the sheep from the goats, would, no doubt, 
have accomplished the desired result without in any manner 
disorganizing the field force. 











MISGUIDED INVESTORS. 

HE proverbial gullibility of the public, epitomized in 
the adage, “a sucker is born every minute,” has again 
been demonstrated on a considerable scale by the develop- 
ments in the case of the “Franklin Syndicate” in Brooklyn. 
A man hitherto unknown to fame as a financier springs into 
notoriety as the recipient of immense sums of money on his 
mere assertion that he can “work” money in Wall street so 
safely and profitably that he can afford to guarantee any 
amount of principal against loss, and also guarantee an in- 
come of ten per cent weekly—five hundred and twenty per 
cent yearly! Surely a man who can do such wonders would 
be in request among the money kings, and would not need 
to solicit small subscriptions or deposits from the poorer 
classes. His success in meeting the guaranteed payments up 
to the time of his assignment and disappearance has inspired 
many of the “depositors” with confidence that he will yet turn 
up and confound his detractors and the police. However this 
may be, the fact remains that the saying, “a fool and his 
money are soon parted” is as true to-day as when it was first 

uttered. 

A few years ago great opportunities were offered for the 
separation of fools and money by the mushroom endowment 
orders which sprung up all over this broad land to the dis- 
comfiture of most of those who were taken in by the alluring 
prospects of speedy fortune held out by the promoters and 
backed by apparently flawless mathematical calculations that 
everybody could put in ten dollars and draw out a hundred. 
But it was afterwards discovered that there was a flaw some- 
where in the demonstration, and it came out that, as a rule, 
the promoter, his family and friends were the principal bene- 
ficiaries, while thousands of others bemoaned their losses. 

In this connection it may not be amiss to mention the 
troubles which have overtaken so many fraternal beneficiary 
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societies, and which are threatening others. In most cases 
the fraternals have been started and operated honestly with 
the intention of supplying life insurance to members at the 
iowest cost. It is a misfortune—no one can say how great a 
one—that most of these societies were ever formed; for, 
although they have much to their credit in the way of sums 
paid to widows and orphans of deceased members, an im- 
mense number of men who might have secured genuine life 
insurance at the time when they joined such societies, have 
been physically, and perhaps financially, unable to obtain 
other insurance when these societies furnishing, at best, term 
insurance, have collapsed. The families of many others, who 
have died at about the times of such failures, have lost all that 
they counted upon to keep the wolf away from the door. The 
bulk of these misfortunes have come about through the readi- 
ness of the average man to entrust this most important 
matter, the welfare of his family after his death, to those who, 
while posing as leaders, have no knowledge of the first prin- 
ciples of life insurance. Ignorance is a sufficiently grave 
charge to bring against the promoters of the fraternals; it has 
involved a train of trouble and misfortune less than that which 
is often produced in other directions by criminality. There is 
a class of persons, however, like the “come ons” who attempt 
to “do” the “green goods” men, who enter into all such 
schemes, having sufficient intelligence to know that some- 
body must lose money, but rely on their own sharpness to 
cash up, trusting that they will profit at the expense of others. 
For such dupes one should not waste sympathy. Those 
intending to form beneficial societies of an insurance nature 
should take actuarial advice, and give the matter most serious 
consideration before undertaking such a project; for ignor- 
ance is apt to be followed by lasting regret. The only life 
insurance plan that can prosper in the long run must guar- 
antee proper returns to all who pay their premiums regularly, 
not to some persons at the expense of the many. 











SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

There will be a meeting of the New York Fire Insurance Ex- 
change to-day at eleven o’clock. It is quite probable that the matter 
of defining what constitutes a broker, will come up for discussion. 
This middle element of the business, as between the companies and 
the assured, having been for years fostered and encouraged by the 
corporations furnishing the indemnity—in fact, created by them—no 
doubt it will not be difficult for the companies to give a lucid and 
satisfactory definition of what are the essential ingredients which go 
to make up a real fire insurance broker. 

Circular number 97 of the Exchange has been issued and relates 
to the revocation of two brokerage certificates. The names a-e Will- 
iam Andrews (1913) and C. S. Rogers ((9972). 


The Automatic Fire Alarm and Extinguisher Company, Ltd., has 
notified companies that the automatic fire alarm protection, in prem- 
ises Nos. 610 to 614 Broadway, has been discontinued. Brokers 
who control lines in this building, state, however, that this condition 
is but temporary and that the full service will be restored shortly. 

In the recent Philadelphia fire the Lloyds of London were quoted 
for more than a quarter of a million dollars involved. 

William Valentine, secretary of the Globe and Rutgers Insurance 
Company, has resigned. 

It is the concensus of opinion among the principal local under- 
writers and application clerks, that the rules of the Exchange have 
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created or produced a larger number of insurance brokers than were 
dealt with prior to its organization. So far from curtailing the quan- 
tity, it has brought into being hundreds, if not thousands, of unheard 
of individuals. By the end of the current year there is every indica- 
tion that the number of registrations will mount up to 10,000—a 
figure which is simply ludicrous. 


Storage lines have shown some activity within the last few days. 
S. Munn, Son & Co., through their broker, H. Withington, Jr., 
placed several cotton lines this week in German-American :tores, 
Brooklyn. 


In the daily papers there has appeared this announcement: 


The Commissioner of Internal Revenue has issued. a_ circular 
amending the regulations as to cancellation of documentary and pro- 
prietary stamps, provided as follows: 

In all cases where documentary stamps of the denomination of ten 
cents or any large denomination shall be used for denoting any tax 
imposed by the act of June 13, 1898, the person using or affixing the 
same shall, in addition to writing or stamping thereon within the 
initials of his name and the date when affixed, mutilate said stamp by 
cutting three parallel incisions lengthwise through the stamp, begin- 
ning not more than one-fourth of an inch from one end thereof, and 
extending to within one-fourth of an inch of the other end. 

Where such stamp is canceled by cutting or perforating in any man- 
ner authorized by existing regulations, as aforesaid, the mutilation 
herein provided will not be required. This provision shall take effect 
and be in force on and after December 15. 


As to how this may affect the interests of insurance companies is 
not clear in the minds of underwriters. 

Watson Elevator (Roberts Store, No. 36), Brooklyn, when crected 
was intended to be used as a main warehouse and elevator. Except 
for a short period after it was built this structure was never so occu- 
pied. At present there is a small quantity of gum, wool, etc., stored 
on first floor. 

It is not probable that many of the companies will issue calendars 
for the coming year. 

George F. Bradstreet, sub-agent in the vicinity of Boston for the 
Lancashire Insurance Company, was in town this week. 

The Journal of Commerce and Commercial Bulletin figures the fire 
loss of November at $11,857,650, compared with $10,235,000 and $7,- 
189,800 for the corresponding months of 1898 and 1897 respectively. 
Three months of the present year showed a worse record than No- 
vember. For the eleven months of 1899 the fire loss foots up $123,- 
512,550, as against $106,938,400 for 1898 and $98,991,000 for 1897. Dur- 
ing November there were 168 fires of a greater destructiveness than 
$10,000 each, and twenty caused a loss of over $100,000. The most 
destructive fires were at Little Rock, Ark., $200,000; Massilon, Ohio, 
$250,000; Memphis, $290,000; Waukegan, IIl., $400,000; Detroit, $425,- 
000; Kansas City, Mo., $461,000; Montreal, $500,000, and Philadelphia, 
$1,725,000. 


CHICAGO AND THE WEST. 


Certain special agents in Kansas have now undertaken to explain 
“how it happened” at Topeka, and the average insurance man will 
soon feel disposed to connect the subject with the celebrated Schles- 
wig-Holstein question, which has never yet been satisfactorily un- 
derstood, in which respect both are much akin to the perpetual 
woman question. There is, however, one fortunate outcome of the 
Topeka muddle in its relation to the insuring public—most any 
policyholder will hereafter gladly pay board rates if positively assured 
that he will no longer be asked to read open letters, professional 
circulars, unprofessional attacks or post-mortem explanations as a 
part of the much-vaunted process of “taking the public into our con- 
fidence.” 

The quick-witted Townley of St. Louis was, perhaps, the first to 
give a public utterance (at Buffalo) against adopting the tactics of 
those who believe the salvation of the business lies in this “taking 
of the public into our confidence,” at least in the’way the enthusiasts 
would propose to put the idea into effect. “Freedom and publicity” 


should, indeed, be as much an American trade axiom as it is an Eng- 
lish, but that the insurance cult should surrender their rights to a rea- 
sonable privacy in the conduct of business is as preposterous a propo- 
sition as it is unfair in relation to existing commercial conditions in 
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other lines. 
any other trade or craft, is asked to exhibit to its patrons a “schedule” 
showing how its prices are constructed, nor have its compensation 
to agents or brokers subjected to official attack, because it happens 
to be “graded” instead of “flat.” 

W. K. Kenly & Co., have relinquished the agencies of companies 
heretofore represented, and will hereafter follow the brokerage busi- 
ness in connection with the well known agency of William E. Rollo 
& Son. Mr. Kenly has a large and valuable personal practice. 

Per contra, E. F. Sharp, a well known broker, has taken the sole 
agency of the Franklin of Philadelphia and become a member of 
Class No. 1. His office will remain with that of Lyman & Herrick, 
as before. 

An insurance editor has just had an encounter in Michigan with 
a sure-enough wild-cat. The press has had so much practice in this 
line that it is hardly necessary to say that the animal was put out of 
the way with neatness and dispatch. As the Germans would say, 
“Wohlgemuth!” 

Chief Swenie of the Chicago Fire Department was remembered 
by the underwriters on the occasion of his golden wedding to the 
fire-fiend with whom he linked his fortunes fifty years ago. A fine 
loving cup was the souvenir from the Chicago Underwriters Associa- 
tion, through its executive committee. 

A deal in Nebraska is reported whereby the Farmers and Mer- 
chants Company of Lincoln will be amalgamated with the Home Fire 
of Omaha. It is rumored that Major M. L. C. Funkhouser of George 
W. Montgomery & Co. of Chicago is slated for the presidency of the 
united company. 

Life and Casualty Notes. 

Covenant does not seem to be a word to conjure with in life insur- 
ance except, perhaps, in the sense of financial prestidigitation. It is 
a foregone conclusion that the Covenant (assessment) Company of 
Galesburg, IIl., will be absorbed by the Northwestern of Chicago, 
and its members put upon the same plane as those of the North- 
western in the scheme of that company to put itself wholly upon a 
legal reserve basis. This capture, by and by, is quite a notable 
achievement of President Mabie, who has thus done the cause of life 
insurance a signal service in rescuing three companies from the in- 
evitable fate of assessmentism. 

And now it is also hinted that the old-line and substantial Covenant 
Mutual of St. Louis is likely to reinsure in the regular way in some 
large company and thus give its policyholders even greater benefit 
and protection than they have had heretofore. This, too, is but a 
straw showing the direction of the wind in respect of several excel- 
lent regular companies which will doubtless be absorbed by their 
larger and better-equipped rivals during the next ten years, very 
much after the manner of the concentration going on among the fire 
companies. 

The signs pointing to such a movement in the near future, 
even among companies now accorded considerable national promi- 
nence, are, in the main, the expense and reserve factors. A two per 
cent interest assumption having already been started in England, it 
is but reasonable to suppose that the three per cent basis will soon 
become general in the United States, and this alone will make it im- 
perative to reduce expenses, quite apart from other influences bearing 
upon this feature of the business. And as the rates cannot very well 
be increased or the dividends further reduced, the smaller old-line 
companies, however unquestioned their present solvency and in- 
tegrity may be, cannot be expected to compete with the great and 
wide-awake companies that can now serve the public need upon such 
exceptionally favorable terms. 

Charles T. Yerkes is reported as disgusted with Wall street and the 
Stock Exchange, and as a reason therefor, says: 

It was because I had seen dozens and dozens of acquaintances end 
with nothing. I have had them come to me again and again with the 
stories of how their loved ones at home needed shoes and even food. 
I had seen many suffer, and when I got out of the business my con- 


tempt for the man who tries to speculate was so great that J have 
never looked at a stock list since. 


In this connection it should be noted that one of Mr. Yerkes’ best 
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investments is a $20,000 policy upon the five-payment plan taken out 
in 1865, and which has already yielded $5417 in dividends upon a total 
of $8850 paid in premiums. Mr. Yerkes acknowledges that he has 
“made his pile,” but hangs on just the same to this provision made 
thirty-four years ago for a possible rainy day. And as the company 
is the Mutual Benefit of Newark, he is not making any mistake, 
either. 


BOSTON AND VICINITY. 

The joke of the week is on President Eliot of Harvard College. 
He rang in a false alarm of fire, which, for a few brief moments, 
spread consternation throughout the great university. The number 
indicated that there was a fire in the observatory. It seems that 
President Eliot visited the observatory on a tour of inspection, and, 
as he remarked that the fire protection facilities seemed to be inade- 
quate, he touched one of the alarms. Instantly the bells pealed out, 
almost causing the statue of John Harvard to jump from its pedestal. 
The alarm was instantly followed by two bells, meaning “all out,” 
and the members of the fire department of Cambridge, who had in- 
stantly turned out, returned to their quarters. Seriously, Professor 
Eliot is too old a man to be up to such pranks. He should leave 
them to the students. : 

Among the prominent visiting underwriters to Boston this week 
were Geo. H. Burnett, home manager, and J. F. Hastings, assistant 
United States manager of the North British and Mercantile, and E. 
D. Jenison, secretary of the Commerce of Albany, N. Y. 

Insurance Commissioner Matthews of Ohio ate his Thanksgiving 
turkey in Boston. The Commissioner has been here for the pur- 
pose of inspecting the State Fire Marshal’s department and the 
work thereof, with a view to having a similar department established 
in Ohio. He expressed himself as being very much pleased with the 
Massachusetts office and the results it has accomplished, and an 
attempt will be made to draft a plan which wiil be applicable to the 
State of Ohio. 

Adam Archibald has the Capital Fire of New Hampshire in his 
office. 

Rothery & Perrin have added to the companies in their office the 
United States of New York and the Home Mutual of California. 

Superintendent Abbot of the Boston Protective Department has 
just issued his report for October. During the month the total loss 
amounted to $27,705, of which $18,018 was on buildings, and $9213 
was on contents; uninsured loss, $484. 

The New Zealand Insurance Company of Aukland, N. Z., is about 
to enter Massachusetts. 

C. H. Filbrook has been appointed special New England agent of 
the United Fire Insurance Company of Baltimore. 

The New England Insurance Exchange has postponed action on 
the details of the reduced rate clause. 

The fire and casualty insurance agency of A. N. Currier & Lincoln, 
Worcester, has been purchased by Augustus Coolidge of Athol and 
consolidated with the agency of J. F. Crowell, under the firm name 
of Crowell & Coolidge. The new agency has been appointed agent 
of the County of Philadelphia, and there are in the office twenty-two 
stock companies, twelve mutual fire companies and three casualty 
companies. 

James Marshall, secretary of the Eastern and Northern insurance 
companies of New York, formerly in the office of Darling & Rus- 
sell, Boston, was here the past week looking over the ground. 

The towns of Wakefield and Stoneham are in imminent danger of 
a water famine if, indeed, they are not permanently deprived of a 
source of water supply. For several months the water in Crystal 
Lake has been receding at the rate of half an inch per day. The 
pipes leading into the lake are now sucking air, and several of the 
islands have merged into the mainland. No cause can be assigned 
for the phenomenon. It is not owing to a lack of rain, and other 
lakes and ponds in the vicinity are not affected. In the event of a 
large fire the two towns mentioned would be in serious straits. 

One of Boston’s best known and most prominent underwriters, in 
conversing with THe SPECTATOR a few days ago, attempted to quote 
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a passage of Scripture and “got stuck.” “I must get me a good 
Bible,” said he, impressively, “and have it here in cases of emer- 
gency.” He will not need to brush up on the Golden Rule, for he 
practices it every day. 

It is rumored that Assistant Secretary B. F. Stillman of the 
National Fire of Hartford is to be promoted to the secretaryship of 
the company, and that C. A. Smith, at present New York special 
agent of the National, will be made general agent in Hartford. 


The New England Insurance Exchange has recommitted to the 
committee all questions pending relating to rates for gasoline and 
naphtha apparatus. 

The Exchange has voted to have a dinner on the evening of Fri- 
day, January 6. 

Life and Casualty Notes. 

Wednesday, Judge Bond of the Superior Court appointed Thomas 
Weston of Boston receiver of the New England Mutual Accident 
Association, in the place of the Judge’s son, resigned. 

The next meeting and dinner of the Boston Life Underwriters 
Association will be held at Young’s Hotel, December 19. Benjamin 
F. Stevens of the New England Mutual Life will relate his reminis- 
cences of the insurance business. 


In the case of the receiver of the Provident Mutual Relief Associa- 
tion of Concord, N. H., against certain members on the question of 
the legality of the collection of assessments by the receiver, from 
lapsed members, the full bench of the Supreme Court decides that 
the plaintiffs are entitled to recover such parts of their claims as 
accrued during the defendants’ membership in the association. 


THE SOUTHERN FIELD. 


The action of the fire insurance companies in withdrawing their 
subscriptions to the rating feature of the Jalonick Bureau, is the first 
step in their preparations toward a compliance with the new and 
drastic anti-trust statute in that State, which becomes operative on 
January 31, 1900. This law distinctly provides that no suits or prose- 
cutions pending under existing statutes shall be in anywise relieved 
by this act, which may be construed as repealing such existing 
statutes. Now this suit of Texas vs. Jalonick Bureau, the A®tna 
Insurance Company et al., for alleged violation of the 1895 law, 
could not be tried, for reasons stated by the Attorney-General, be- 
fore March 1, so that the companies, in any negotiations with the 
State authorities, which may grow out of the enforcement of the 
new law, would have been embarrassed, and their standing in court 
prejudiced by this pending indictment. 


At this juncture the committee in charge of Texas litigation re- 
ceived a proposal from Attorney-General Smith, who, by the way, 
seems to be a rather good fellow, with none of the rantankerous 
ruffianism of his brother officer in Arkansas—he of the historic pat- 
ronymic. Having no blood in his eye, he was disposed to deal fairly 
with the insurance companies, but his office is elective, and he knew 
it would be poor politics to go back to his people without at least 
one scalp at his belt, and as big chief Make-Rate Jalonick has figured 
most conspicuously in recent insurance legislation, it fell to his un- 
happy lot to furnish the war trophy. He is an able and honest under- 
writer who has done much to promote the best interests of the busi- 
ness in the Lone Star State, but his rating bureau was a red rag to the 
Texas steer, and therefore had to go. The end would have come 
anyhow on January 31, and by turning loose now they gained im- 
portant concessions. How Mr. Jalonick will enjoy his vicarious po- 
sition is not told in the dispatches from Dallas. The committee in- 
dicates that he will continue the survey and inspection departments 
of his office, but it is not believed here that companies will agree to 
pay very liberally for such service. 

So the rate subscriptions are withdrawn and the suits against the 
companies dismissed, permitting them to approach the dreaded 
rigors of the new anti-trust law with clean hands and consciences 
void of even a mental reservation. As they draw nearer, under- 
writers begin to discover that this anti-trust monster, though not 
handsome, is not half so dangerous as their apprehensions first 
painted him. The Attorney-General is quoted as stating, unofficially, 
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that there would be no effort to enforce the extra-territorial intent 
of the law, which was knocked out by the Arkansas Supreme Court. 
With this feature eliminated and Jalonick sacrificed, there is ro rea- 
son why companies cannot sign honorably the remarkable iron-clad 
affidavit, which, stripped of some vain repetitions and other redundant 
verbiage, reads as follows: 


I do solemnly swear that the said, company, known and styled as 
aforesaid, has not since the 31st day of January, 1900, created, en- 
tered into or become a member of, or a party to, and was not on the 
3Ist day of January, nor at any day since that date, and is not now 
a party to any pool, trust, agreement, combination, confederation or 
understanding with any other corporation, partnership, individual, or 
any other person or association of persons, to regulate or fix the price 
or premium to be paid for insuring against loss or damage by fire, 
lightning, storms, cyclones, tornadoes, or any other kind of policy 
issued by parties aforesaid, or to fix or limit the supply of same, or 
entered into any conspiracy to form or secure a monopoly or restraint 
of trade, as defined under previous sections. 


It is true the extra-territorial meaning is still there, but though it 
cannot be actually expunged, it is thought a way will be found to so 
modify it as to apply to operations in the State of Texas only. 


“After Jalonick—what?” is a question which many are asking 
just now. Well, it won’t be the deluge nor any chaos of rates, unless 
all present signs fail. The companies represented by southern man- 
agers at Atlanta and General Agents Trezevant & Cochran at Dallas, 
are in a position to control the situation, and the abolition of ad- 
visory rates is going to have precious little effect on their tariffs or 
methods of business. After fool legislators have done their worst, 
and sworn the companies by everything from Jove to Jeff Davis, 
they will still be indissolubly bound together by the ties of common 
interest and common sense. 


The fire of a few days since in the Mickva Israel temple at Savan- 
nah, has brought to the attention of underwriters here the remarkable 
fire mortality among houses of worship in that city of late years. 
Within a comparatively short period, the principal Presbyterian, 
Episcopal and Catholic churches of the city, and now the Jewish 
synagogue, have fallen a prey to the flames. This class of buildings 
ranks as preferred business on the tariff schedules, and enjoys an 
exceptionally low rate, but in Savannah they burn like cotton gin 
and planing mills. 

From letters received here, it would appear that some prominent 
Philadelphia fire insurance people have been studying the new in- 
surance laws of North Carolina, and are so pleased with them that 
they are anxious to see some similar statutes enacted in the 
Keystone State. It is that part of the law which bars the New Eng- 
land mutuals, that appeals particularly to the Quakers. They feel 
that they have ample facilities for handling all kinds and quantities 
of insurance and that their competitors from down East might profit- 
ably be dispensed with. 


Recent inspections in Dawson, Ga., have developed such an epi- 
demic of defective flues that the citizens as well as the insurance 
companies are becoming exercised over the situation, and a meeting 
of special agents will be held there this week to ascertain the exact 
status and suggest a remedy. More than once the South-Eastern 
Tariff Association has considered the advisability of a discriminatory 
rate for such risks, and these developments are likely to bring up 
the question again. 


NOTES FRO? PHILADELPHIA 


Never before in the history of the fire insurance business in this 
city have the losses due to fire been so great as during the current 
year. The destruction wrought by that element throughout the 
United States has also been unusually great, but this city has been a 
notably heavy sufferer. Official figures for the first ten months of 
1899 show that the losses to insurance companies from fires in this 
city have reached the enormous total of $2,266,977, being $1,983,140 
more than for the corresponding period of 1898, and $808,700 greater 
than during the entire year of 1898. To this large sum must be added 
the month of November, the greatest single amount being, of 
course, due to the Fire at Eighth and Filbert streets, of the 2th ult. 
The insurance losses for that month cannot be given officially, but are 
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estimated to be fully $1,250,000. This would make a total to date 
of $3,526,077, which is unprecedented. 


November premiums were unusually small, while for losses it was. 


certainly the banner month of the year. Rates have been steadily re- 
duced for “improvements” for the past three years, and with the 
reductions of rates fires have steadily increased. It is common talk 
on the street that rates must be advanced, and all that is required to 
secure a flat twenty per cent increase is the co-operation of the in- 
fluential companies, and it will be quickly accomplished. There is 
no denying the fact that an effort has been made to keep rates down 
with the object of driving out of this city the smaller companies or 
what are known as the “recent arrivals.” Its complete failure is quite 
evident. These companies, as well as all others, must secure pre- 
miums from some source and will be content to stay and take their 
chances. Poor fire protection, generally old water mains and high 
loss ratio, should be sufficient cause for increase of rates in any city. 

A meeting of the Philadelphia Fire Underwriters Association is 
called for Friday, December 8, at 11 o’clock, A. M., at 233 South 
Fourth street, to consider the report of the committee on prompt 
payment of premiums, when it is expected some action will be taken 
looking toward the more prompt collection of premiums. At this 
meeting some effort could easily be made looking toward the in- 
crease of rates. 

In accordance with a resolution adopted at the annual meeting, 
November 8, 1899, the following committee of ten has been appointed 
to consider the situation in regard to outside rates and brokerage in 
connection with the enforcement of article 7 of the constitution, and 
make such recommendations as will bring about the best and most 
harmonious results to all parties, viz.: Thomas Turnbull, Edward 
Milligan, C. G. Smith, D. J. Sweeny, George G. Crowell, L. C. 
Madura, Jr.; Charles Platt, Jr.; Horace Walton, B. H. Wood and 
R. W. Coyle. The committee will act with a committee of the 
Middle Department Association, consisting of J. B. Kremer, A. M. 
Stewart, John J. Babcock, Thomas O. Harris and E. B. Creighton. 

Morley Underhill, who for many years has been a member of the 
firm of J. E. Hyneman & Co., will open an office at 440 Walnut street, 
conducting a general insurance business. Mr. Underhill is one of the 
active, popular young men on the street and doubtless will make a 
success of his new venture. 

Robert M. Coyle has been appointed agent for the old State of 
Pennsylvania, the last of the city companies to appoint a Philadelphia 
agent. Mr. Coyle also represents the Hamburg-Bremen and the 
Caledonian-American. 

Thomas McIlwee becomes manager of the plate glass department 
of the Central Accident Insurance Company of Pittsburg. 





RECENT FIRE INSURANCE DECISIONS. 


By WILLIAM B. ELLISON OF THE NEW YORK Bar. 
Election to Rebuild: 

In the case of McAllaster vs. Niagara Fire Insurance Company (156 N. 
Y., 80) it was held that under the New York standard policy the com- 
pany’s right of election to rebuild expired thirty days after service of 
the proofs of loss, and did not run from the ascertainment of the loss by 
appraisers. 


Here the court said: The policy confers upon the company two distinct 
rights—one is to rebuild, and the other is to make payment of the loss in 
money. The ordinary procedure is for the insured to serve his proofs of 
loss, as required by the policy, within sixty days after the fire, and if the 
company is satisfied that it can replace the destroyed building for less than 
the proofs call for it exercises its election to rebuild within thirty days 
after they are served. It is to be observed that no other proofs are “‘re- 
quired” by the policy, as arbitration is a matter of election on the part 
of the company, the insured having no choice in the matter. 

If the company does not elect to rebuild, but is, nevertheless, dissatis- 
fied with the amount called for by the proofs of loss it can call for 
an appraisement, and the question is tried before arbitrators selected by 
the parties, as provided by the policy, and the sum so ascertained as 
due the insured is payable in money within sixty days after the award 
is made. The policy does not contemplate that, after a contest as to the 
amount due, the company still has in reserve the right to rebuild. It is 
a fair construction of the policy that a resort to arbitration by the com- 
pany is an election to make payment in money. 

The question was decided in this court in Clover vs. Greenwich Insur- 
ance Company (101 N. Y., 277). In that case the policy provided that the 
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loss was payable “‘sixty days after due notice and proofs of the same, re- 
ceived at the office, made by the assured in accordance with the terms 
and provisions of this policy, unless the property be replaced, or the 
company have given notice of their intention to rebuild or repair the 
damaged premises.”’ This policy also contained the usual provisions for 
appraisal. The defendant served a written offer, electing to rebuild some 
four months after service of the proofs of loss. This was sought to be 
proved upon the trial. The court said, Chief Judge Ruger writing the 
opinion: 

“This evidence was claimed to be admissible, under the clause in the 
policy providing that it should be optional with the company to repair 
or rebuild the property damaged within a reasonable time, giving notice 
of their intention so to do within sixty days after the completion of the 
proofs therein required. The proofs therein referred to are evidently the 
proofs of loss, unconditionally required to be made by the assured, accord- 
ing to the terms of the policy, and do not refer to the subsequent optional 
proceedings provided by the policy, for ascertaining the amount of a loss, 
which may or may not be required to be taken in any given case. It 
would be an unreasonable construction of this contract to extend the ex- 
emption of the defendant from suit, and give it a right to defeat an action 
already brought, to a period which it had power to prolong indefinitely, 
even to the running of the limitation provided by the policies in favor of 
the insurers. x Any other construction would involve the manifest 
absurdity of giving the assured a vested cause of action for his loss, and 
the defendant an indefinite right to defeat it by a subsequent election to 
repair or rebuild the property damaged. We think this option terminated 
when a right of action accrued to the assured upon the policy by the ex- 
piration of the sixty days’ period of limitation, and the other express 
limitations therein provided.” 

It therefore follows in the case at bar that the defendant’s right of 
election to rebuild terminated on the 25th day of November, 1893, that 
being the expiration of the thirty days after the service of the proofs of 
loss. 


Immediate Notice of Loss: 

In the case of Solomon vs. the Continental Fire Insurance Company 
(28 App. Div., N. Y., 218), the court held that the provision requiring the 
giving of immediate notice of loss is complied with if such a notice is 
served without unnecessary delay. The court said: 


It is settled law of this State that if a notice of loss provided for under 
a fire insurance policy is served without unnecessary delay, then the 
plaintiff is entitled to recover. The word “immediate” used in the policy 
under consideration must have a fair and reasonable construction, viewed 
in the light of all the surrounding circumstances. (Bennett vs. Lycoming 
Co. Mut. Ins. Co., 67 N. Y., 274; Griffey vs. New York Central Insurance 
Company, 100 id., 417; Mathews vs. American Central Insurance Company, 
154 id., 449.) 6 

The testimony on the part of the plaintiff tended to show that the policy 
in suit, with others, at the time of the fire was in a safe on the premises 
destroyed by fire, and that on account thereof plaintiff was unable to find 
or get the policy for about fifty days thereafter; that during that time 
he had no knowledge of the names of the companies in which he was in- 
sured, and that as soon as the policy was found and defendant’s name 
and address ascertained, notice of loss in due form was sent the defendant. 
For six days after the fire the safe was buried in the ruins of the fire. 
It was then taken to the manufacturer and opened. The contents of the 
safe, consisting of many voluminous and miscellaneous papers, documents, 
books, bundles of indexes, records, leases, agreements, bills, etc.,' were 
put in boxes, placed in a trunk, and carried away and placed in a vault 
for safe keeping. It was dark at the time the safe was opened, and it 
was impossible for plaintiff te find or look for the policy at that time. 
The fastenings of the different bundles and packages of papers had be- 
come scorched and broken, and the contents disarranged. The next day 
plaintiff made search for the policy, but without success. The contents 
of the safe, when put in the vault, were stuffed into pigeon holes and 
laid on shelves. It is apparent that in this way the policy was slipped 
between the framework of the pigeon holes and the wall behind, and 
hidden from ordinary observation «nd search, and was only found by 
chance, although search was diligently made for it. 

The plaintiff testified that he did not know he was insured with the de- 
fendant, nor did he know the terms and conditions of the policy until it 
was found. And that until the policy was found he had nothing in his 
possession containing any information as to the names of the companies 
in which he was insured. The policy was not originally taken out by 
the plaintiff, but by his assignor. He also testifies that he called upon 
the brokers who effected the insurance for information, but did not ob- 
tain it. His testimony that he did not obtain the information is contra- 
dicted by the brokers. The referee adopted the plaintiff’s contention, and 
his finding in that respect should be upheld. It is conceded that plaintiff 
sought the information. If he obtained it, no reason or motive is sug- 
gested why he should decline to give the notice. The credibility of the 
witnesses was a matter for the referee, as he had the advantage of seeing 
and hearing the witnesses testify. On a mere question of fact, upon con- 
flicting evidence, the decision of an honest referee who sees the witnesses 
is better than that of any Appellate Court. (Delzer vs. Buffalo Star 
Brick Co., 48 N. Y. St. Repr., 311; Ball vs. Loomis, 29 N. Y., 412.) If the 
plaintiff’s contention be true, his delay in giving written notice of loss 
cannot, as a matter of law, be held to be unreasonable. (Carpenter vs. 
Ger. Amer. Ins. Co., 185 N. Y., 298; McNally vs. Pheenix Ins. Co., 137 id., 
898; Mathews vs. American Central Ins. Co., 154 id., 499.) 

The court was not, however unanimous, and the dissenting opinion of 
Barrett, J., is certainly worthy of consideration. In part it is as follows: 

I am unable to concur in the opinion of Mr. Justice McLaughlin. This 
certainly is a hard case, and I should be glad to find some fact or prin- 
ciple which would enable me to concur in an affirmance of the judgment. 
But a bargain is a bargain, and where parties have made their own con- 
ditions they should be held to them. Even where the conditions seem 
to be harsh or useless, they must, when made by sane parties of full age, 
be enforced. (tna Ins. Co. vs. People’s Bank, 62 Fed. Rep., 222.) 

The condition in question reads as follows: ‘“‘If a fire occur, the in- 
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sured shall give immediate notice of ary loss thereby, in writing, to this 
company.” Here notice of loss was given by the plaintiff to the defend- 
ant fifty-three days after the fire. We all agree that it would be absurd 
to say that that was “immediate” notice. We also agree that, although 
it was not “immediate,” yet it was sufficient if given, under all the cir- 
cumstances, within a reasonable time. 

I concede, too, that what, under the circumstances, was a reasonable 
time was the question of fact for the learned referee. My brethren elim- 
inate all the testimony given by the defendant on this head, and I am not 
disposed to differ with them even there, for the learned referee saw the 
witnesses, and his conclusion as to their credibility should not be lightly 
disturbed. It is at this point that the lines as between my brethren and 
myself part. I am clearly of the opinion that, upon the testimony ad- 
duced by the plaintiff, and upon that alone, disregarding entirely what 
was adduced by the defendant, the notice was not given within a reason- 
able time. 

The burden was certainly upon the plaintiff of showing substantial 
fulfillment of the condition; that is, of showing that his delay in giving 
the notice for fifty-three days was, under all the circumstances, excusable. 
No one pretends that he was entirely absolved from fulfillment by the 
mere circumstances that the defendant had actual notice of the fire. The 
condition calls for notice of the loss. The defendant had no notice of the 
loss from any one. They may have believed that the plaintiff’s goods 
were in the building which was destroyed, but there was no certainty 
upon that head. They had neither knowledge nor notice of the fact. But 
even if they had had notice of the loss aliunde, that did not absolve the 
plaintiff from the fulfillment of the condition. If the law should refuse 
te enforce such conditions upon the notion that something else was as 
good as fulfillment we would soon have an invasion of all conditions upon 
a similar plea. Why furnish proofs of loss—would be the next question 
put to the courts—if the insured can show that the company knew just 
what the loss was? No. These conditions, whether great or small, are, 
as was said in the case already cited, founded upon the necessities of busi- 
ness experience in such matters, and they cannot be changed or disre- 
7 in a particular case because they do not seem to the court to be 
vital. 

Was the failure to give the notice, then, upon the plaintiff’s own show- 
ing, excusable? That depends entirely upon whether he has shown dili- 
gence in an attempt to comply with the condition. -In my judgment he 
has shown no such diligence. There was, as his learned counsel sug- 
gests, no reason in the world why he should have been guilty of gross 
carelessness in such a matter; but the fact remains that he was so guilty. 
He did absolutely nothing in the direction of fulfillment. When he 
searched the vault and failed to find the policies, he simply stopped. He 
knew that the policies had been transferred from the safe to the vault; 
and yet, upon his first failure to find them there, he discontinued all 
further efforts. From that time on until the policies were accidentally 
found he did nothing whatever to discover them. He had it in his power 
at any moment to ascertain the name of the defendant company, and 
thereupon to perform the duty which was imposed upon him to give that 
company notice of the loss. He had only to ask his assignor, Thoesen, 
or the brokers who had effected the insurance. It was Thoesen, he says, 
who had charge of the transfer to him (as assignee) of the policies. He 
had long been an employee of Thoesen. And he had seen the policies 
in Thoesen’s office after he became assignee. After the fire he was ex- 
amined by the fire marshal, and he admits that when that official sug- 
gested that a list of the policies could be obtained from the insurance 
brokers, he said, very likely. He also admits that he went to the office 
of these brokers and saw one of them named Brunner, when the following 
conversation took place: “I (plaintiff) said, ‘I have come to see about 
the insurance you effected for me, or the transfers of insurance from 
Thoesen which he had.’ He said: ‘Well, ycu have to see Mr. Barbour’ 


(the other member of the firm). ‘Is he in?’ ‘He is not in.’ That is the 
last I saw of either Mr. Brunner or Mr. Barbour.”’ 
Thus the plaintiff admits his own deliberate negligence. Why did he 


not return and see Barbour? He is silent upon that point. Why did he 
not ask Thoesen? Again he is silent. In fact, he seems to have stu- 
diously avoided making either inquiry or search. 

Things went on in this way until the middle of the last week in Janu- 
ary, when he says the policies were found. One would have supposed 
that, after all the preceding delay, he would, at least, have been prompt. 
But his habit. of senseless neglect seems to have become inveterate, for 
the notice of loss was not given immediately upon the discovery of the 
policies, nor for upwards of a week thereafter. It was given on the 
6th day of February, although the notice was dated upon the 3d. This 
shows a delay of at least nine days after the policies were found, and 
it also shows that even after the notice was prepared he kept it undeliv- 
ered for three days. The fact is, he retained the notice until the proofs 
of loss were complete, and he undoubtedly served both notice and proofs 
at one and the same time. The proofs were verified on the 6th day of 
February, the very day when the notice was delivered. In any view of 
the circumstances as presented by the plaintiff himself there was inex- 
cusable delay. To treat such a notice as given within a reasonable time 
is substantially to cancel the condition, or else to treat it as an idle and 
unnecessary ceremony. 





—The Massachusetts life report for 1899 separates the ordinary, inter- 
mediate and industrial business of the Metropolitan Life. The total 
amount in force on the books of this company at the close of 1898 was 
$666,207,850, representing 4,399,785 policies. The industrial policies num- 
bered 4,317,274 for $591,427,272; ordinary policies 46,004 for $56,527,078, and 
intermediate policies 36,507 for $18,253,500. The increases made in 1898 
were: Industrial, 288,552 policies for $57,083,516, ordinary, 13,245 policies 
for $17,400,712; intermediate, 16,477 policies for $8,238,500; total, 318,274 
policies for $82,722,728. Intermediate policies are issued in amounts of 


$500 and multiples thereof, with premiums payable quarterly, semi-anuu- 
ally or annually. 
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CORRESPONDENCE. 
NEW ORLEANS. 


[From OuR OWN CORRESPONDENT. ] 


An article in The Insurance Field this week does injury to one of our 
loyal local agencies in quoting Shelby & Coleman as having not signed the 
fifteen per cent commission pledge, when, as a matter of fact, though they 
represent the German of Freeport, Traders of Chicago, and Prussian Na- 
tional, all not members of the South-Eastern Tariff Association, the firm 
have signed, and are living up to the fifteen per cent agreement. 

Considerable interest is taken here in the selection of Mr. EB. G. Richards 
as manager of the North British and Mercantile in this country, he being 
president of the Mechanics and Traders Insurance Company, of which the 
National owns a controlling interest. Some speculation is indulged in as 
to who will be his successor in the position, or whether the National will 
now absorb the company, but as yet nothing definite can be learned. 

A prominent visitor to our city during the past week was Assistant Sec- 
retary Charles F. Koster of the Phenix of Brooklyn, who was here for a 
few days with General Agent Stockdell, and who won many friends, both 
for the company and himself during his short visit. 

The appointment of A. N. Cummings as general agent for the Imperial 
in Louisiana, and his retirement from the local agency firm of Denegre, 
Cummings & Co., marks a new phase in the Imperial’s fight for business, 
and maintenance of their position in this city, as Mr. Denegre retains the 
local agency of the company. As the appointment is strictly within the 
rules of the South-Eastern Tariff Association this is regarded as a happy 
solution of the matter that has troubled the association for some time 
past, and the entire subject will probably now be dropped. 

The New York Underwriters Agency have again resumed writing busi- 
ness here through their old representatives, Rose & Castles, who have 
signed the commission pledge. It will be remembered that this was one 
of the few companies insisting on signature of pledge before special meet- 
ing of the associetion, ceasing writing entirely on refusal of their agents 
to sign, and it is hoped that they will lose no business by their loyalty. 

New Orleans, La., December 1. [RREGULAR. 


THE NORTHWEST. 


[From OuR OWN CORRESPONDENT. ] 

It seems too good to be true, but another month has passed and still 
affairs in the St. Paul Board continue peaceful and harmonious. The new 
compact manager continues to win the good will of both the insured and 
the agents by the skilful way he handles the cases coming before him. 
Mercantile business in St. Paul is improving. The October business was 
quite satisfactory, on the whole. The premiums for the year are in- 
creasing, and at the present rate will exceed last year’s figures. The in- 
creased inducement to handle only Union companies does not prove a 
glittering success. The situation offers no new features from the previous 
report. Those agents who would find the increase worth more in cash to 
them than the business they receive from their non-Union companies are 
willing and ready to change. But the others are disinclined, for the sake 
of a little more business from some companies, to sacrifice good non- 
Union companies they have carried for years. There are some few re- 
ports of non-Unions being dropped, but they are only a few. 

W. E. Mariner, general Western agent of the Firemens of Newark, has 
been in the Twin Cities recently. The company’s agencies with A. W. 
Perry and with Weed & Parker Bros. have been taken up and a sole 
agency placed with B. F. Knauft. Weed & Parker Bros. had it but a 
couple of months and resigned it willingly. 

The Home of Baltimore, formerly represented in St. Paul by non-board 
agents, has now come into the board, and is represented by H. S. Haas. 
The Greenwich has changed its St. Paul representation from Reeves & 
Gilliam to J. A. Rogers. The latter has resigned the American of Balti- 
more, making his a strictly Union agency. The Traders of Chicage has 
established an agency in St. Paul with Bend, Prendergast & Co., who 
have resigned the American of Newark. 

The entire line of Foley Bros. & Keliy Mercantile Company’s St. Paul 
wholesale grocery, amounting to $250,000, which has heretofore been writ- 
ten by outsiders, has been taken by association members. This is a dis- 
tinct evidence of improved conditions in board matters. 

The Pennsylvania Fire has dropped Thorpe Bros. & Armatage in Min- 
neapolis, and placed a sole agency with Christian & Wagner. The Pelican 
of New York has placed an agency with Josiah Thompson, Jr., in Min- 
neapolis. The Eastern Insurance Company’s secretary was recently in 
the Northwest and placed an agency with Watson & Howard, in St. 
Paul The Pheenix of Hartford has withdrawn from J. C. Moodey Com- 
pany, in Minneapolis, and placed its agency with W. A. Barnes & Co. The 
North German of New York has placed an agency with F. L. Mowry, in 
Minneapolis. The National Assurance of Ireland has placed a Minneapolis 
agency with the A. L. Belknap agency. 

On account of the disastrous record of most companies on farm business 
it has become almost impossible to place farm business except where it is 
occupied by the owner and after a personal inspection by the agent. It is 
not often that the agent will spend the time to drive far into the country 
for a small risk. 

There has been less than usual of the flurry in grain this season in 
Minneapolis. It would be impossible for the season to pass without some 
irregularity, of course, but there has been less than usual. The back- 
wardness of threshing, owing to wet weather, has filled and kept to over- 
flowing the country elevators. Then, a scarcity of cars contributed to 
keep them from becoming empty. Then followed the usual occurrence. 
Some who wanted the business badly offered inducements. Rates were 
shaded and some rebating was done. But it has not been as heavy as 
usual. As one agent explained it, the boys have had more business this 
year and have not been so near to starvation as in former years. He 
figures that there is an increase of fifty per cent in the insurance business 
this year over last. With such an increase, and not drawn from any one 
line of business, the guild has not needed to be so anxious to get the 
grain as to throw away their money to do so. The grain business in 
Minneapolis has likewise been good. The public houses at the present 
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time have about 11,000,000 bushels. The business has gone greatly by 
favoritism this year. The sales of a number of lines of elevators and 
rearrangement of ownership have made frequent changes in the placing 
of insurance thereon. 

C. W. Cartwright has given up his agencies in Minneapolis and asso- 
ciated himself with Thorpe Bros. & Armatage. Powers & Conroy of Min- 
neapolis have the Caledonian-American, formerly with Chase, Schanfield 
& Co. Page & Bliss of Minneapolis have given up the Delaware. 

The Joannin-Hansen Company of Minneapolis secured a verdict against 
W. A. Barnes & Co., insurance agents, for $751.65, lost by fire, because the 
agency had promised to write that much additional insurance and did not 
do so before the fire. The Supreme Court reverses the lower court, on the 
ground that the cause of action established in the lower court is not the 
cause of action in the complaint. 

The District Court in Minneapolis awarded the widow of F. W. Smith 
$1000 on an accident policy in the Standard Life and Accident Insurance 
Company. Smith was a fireman and injured himself sliding down the 
pole to the wagon. The defense claimed there must be some evident 
mark of injury to enable the insured to recover. The court thereupon 
read a decision, holding that the dead body was sufficient in itself that 
there had been an injury. 

The Supreme Court of Minnesota holds that permitting an insured house 
to be vacant more than thirty days without the consent of the company 
violates the policy, despite a clause which says that the absence of any 
change increasing the risk and the absence of intentional fraud on the 
part of the insured requires that the policy be paid in case of loss. The 
court holds that it is not necessary to further allege that the change in 
condition increased the risk. 

An insurance company directed its agent in St. Paul to cancel a policy 
on a building of the Hamm Realty Company. The agent did so and wrote 
one in the New Hampshire Fire to replace it. Before the policy was 
signed or delivered the building burned, and the District Court of St. 
Paul holds the policy was never in force. 

The Minnesota Supreme Court holds that a mechanic’s lien upon a new 
building has a priority over the insurance company’s mortgage. 

The stockholders of the Northwestern Fire and Marine of Grand Forks, 
N. D., voted at their annual meeting to add mercantile insurance to its 
other lines. 

The Alliance Hail Association of Jamestown, N. D., sent out checks for 
fifty per cent payment of the season’s losses, amounting to $44, we By the 
first of the month another payment is expected. ee ee oA 

‘Minneapolis, December 1. 





ARKANSAS. 


[From OUR OWN CORRESPONDENT. ] 

The Equitable Life Assurance Society has removed the extra premium 
of $10 per thousand heretofore charged for risks in Southeast Arkansas. 
The company has written quite a nice business among prominent planters 
as a result. Other companies charge an extra premium in the same 
territory. 

Jeff Davis, the picturesque Attorney-General of Arkansas, continues 
his attack in public utterances against all insurance companies, the 
trusts, the Arkansas Supreme Court, the plan of building a State rail- 
road, etc. General Davis began his canvass for Governor some time ago, 
and is making the hills and valleys ring with his vigorous speeches. 

All general agents of fire and life companies doing business in Arkansas 
report large gains in business written up to the present date in 1899. 
Some general agents are employing additional help to assist in dispatch- 
ing the business. The advanced prices paid for cotton, lumber and 
produce, the location of new towns on new lines of railroad during the 
year have opened up a bee-hive of industry throughout the State. Arkan- 
sas will lead all the other States in the number of miles of railroad con- 
tracted in 1899. These conditions vastly improve the life and fire situa- 
tion. DIXIE. 

Little Rock, December 1. 





OHIO. 


[FrRoM OUR OWN CORRESPONDENT.] 

The Odd Fellows’ Beneficial Association of Columbus is in such a con- 
dition that it will be necessary to either allow it to go to the wall or reor- 
ganize it. Some months ago an examination of the association was made 
by the Department, and it was found that the surplus was being rapidly 
depleted by the increasing number of deaths which at the rate of assess- 
ments charged, could be paid in no other way. At the same time the 
assessments were more than double what they formerly were, and it was 
becoming a great burden to pay them. A meeting of the policyholders 
was held a few days ago, and it was decided to pay up the debts and let 
the organization go. Whether this will be done or not remains to be 
seen. The surplus has decreased from $160,000 to less than $60,000 within 
the past few years, and there are death claims of about $42,000 staring 
the members in the face now. The average age of the members is nearly 
60 years. 

Joseph L. Gasper, for a number of years general agent of the Mutual 
Benefit for Indiana, has been appointed State agent for the Prudential for 
the same State, with headquarters at Indianapolis. He took charge of his 
new position on December 1. Mr. Gasper is a man of wide experience, and 
will make a record for the Prudential in the ordinary department. 

It has been decided to move the Central Ohio branch office of the Equit- 
able Life to Steubenville, to accomodate the new manager, H. C. Dohr- 
man, whose home and interests are in that place. 

It is probable that an effort will be made in the legislature, which con- 
venes in January, to pass a bill forbidding rebating by fire insurance 
agents as well as life. 

L. I. Morse, who has been district superintendent for the Mutual Life 
here some time under Manager Paine, has taken the position of agency 
director for the New York Life at Burlington, Iowa. Mr. Morse is a suc- 
cessful insurance man, and will no doubt build up a good business for 
his company in the Western field. He will take charge of the office at 
once. O. M. C. 

Columbus, December 2. 
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COMMUNICATIONS. 
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Profit in Fire Underwriting. 
(To THE EDITOR OF THE SPECTATOR.] 


It is a strange anomaly that when everything else is in so prosperous a 
condition, when mills are starting up that have been idle, when those 
always at work are overtaxed, and when money is more plentiful than for 
years, that the fire insurance companies as a whole are showing up so 
badly as to profits for this year. It naturally causes the query: ‘‘Why is 
this ?’’ 

The companies were never more united apparently. The Pacific coast 
rate war has ceased and the atmosphere has cleared. The graded com- 
mission disturbance of The Union is too new a matter to have caused any 
loss of profits as yet. The new Exchange in New York has advanced and 
equalized rates, and has the reputation of being the best organization of 
its kind New York has ever had. The middle department has never 
been disturbed by anything. The South-Eastern Tariff Association, at its 
last meeting in Washington, was never more unanimous or enthusiastic 
and never showed more strength. Why is it then that the year 1899 seems 
destined to go down to posterity as one of the most prosperous years for 
general business and at the same time one of the most unprofitable ones 
for the fire insurance companies? 

These are questions that might weli tax the thought of the officers and 
managers of all the fire insurance companies, for the unsatisfactory con- 
dition spoken of is affecting some of the best managed and largest com- 
panies—companies that have hitherto never failed to show a profit from 
their underwriting. Hew far the rise in the value of securities will 
offset the unfavorable showing of the underwriting account remains to be 
seen. This is not a fair offset, anyhow, and the securities may fall in one 
day to the old level or below. 

Is it because of the overtaxing of the machinery in the factories and 
mills, trying to supply the increased demand for their products? If the 
increase of losses comes mainly from the special hazards, this may in some 
degree answer the question. But is this the case? Is not the most of the 
heavy losses from other classes of risks? 

Having ascertained the cause of the excessive losses, it behooves the 
companies to apply the remedy promptly. It may be that there is one 
cause affecting one company and another cause affecting another com- 
pany. This may be true in a small degree, but it is fair to assume that 
when so many and such well managed companies are all affected alike. 
it is natural to look for the cause in some general principle. The 
fire insurance companies are not in the business for pleasure, and the 
officers and also the stockholders will ponder over this question this year 
more than once, and ask themselves and others how to answer it. 

It seems to me that the one remedy which, more than anything else, 
will turn the tide, is for the companies to look well to their agency 
system. Without agents the companies would not do much business. In 
the greed for business, have not the companies made many and grave 
mistakes in regard to their agents? We speak of special agents, as well 
as local agents. The agent is human; he has his feelings; he is just as 
much a man as the secretary or the president. The majority of the 
agents and agents’ associations do not want or expect any larger com- 
mission than they are getting. As a class, the local agent sympathizes 
with his companies in their troubles and rejoices with them in their 
prosperity. We would suggest that the companies cultivate as much as 
possible the acquaintance of their field force, and come into closer touch 
with them. The agents are the soldiers in the battle. The grandest 
victories have been won by generals who knew their soldiers, who was 
often seen among them, and who personally led them to battle. Of 
course, this is not literally applicable in the case under discussion, but 
we think there are many grains of truth in it if we will but look closely 
and with unprejudiced minds. . 

Some companies have tried by making the local agent a partner in the 
business, by paying him a contingent commission, to arrive at the very 
object suggested, and in the main those companies have profited largely 
by so doing. However, this by itself is not sufficient. When the legisla- 
tures begin to meet, as is now the case, the companies have the greatest 
need for loyal and active local and special agents. The special agent is 
generally more loyal and active in the interest of his company than the 


local agent. This is partly because of the very thing we are now urging, 


namely: that he is better acquainted with the company, he sees the man- 
agement oftener, is better known to them, and in every way is more in 
sympathy with the company; and yet, on the floor of the last meeting of 
the South-Eastern Tariff Association some Southern special agents were 
accused in a general way of belittling the work of their companies. 

Until the Government of the United States takes a hand in the manage- 
ment of the fire insurance business and makes uniform laws in every 
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State, the companies cannot coldly and distantly conduct a campaign for 
their profit, and at the same time disregard the feelings and interests of 
their business getters. No other business organization, factory, mill, 
store or farm, does business one moment on this plan, and the less of it 
there is in the management of an insurance company the more profit 
there is in the business of that company. 

The local agent has a hundred times more influence with his repre- 
sentative in the legislature than the special agent, and a thousand times 
more than the secretary or president of the company. In these troubled 
times, when legislatures are harrassing the insurance business by anti- 
trust laws, valued policy laws, ard a thousand and one other equally as 
bad laws, it falls to the lot of the local agent more than to anyone else to 
use his arguments and his influence to defeat this inimical legislation. 
but, on the other hand, when the local agent thinks the company he rep- 
resents looks upon him as simply a machine, and utterly disregards his 
interests and feelings, as is often the case, how much energy do you 
expect that agent to expend, or how much money out of his small com- 
mission, to try to protect the very companies that will not protect him, 
but, on the other hand, write over his head, appoint dual agencies, and if 
he resigns the agency of a company, try to transfer his business when 
they transfer the agency, claiming that the business belongs to the com- 
pany and not to the agent? We think a great deal of the above is more 
imagination than reality, and that the average agent is fairly well treated 
by most of his companies. But that does not hide the fact, which is in- 
disputable, that the local agent to-day is at a greater distance from his 
companies than he ever was before, and that this is a most deplorable 
situation for the best interests of all concerned. Mr. Janvier of New 
Orleans brought out this matter on the floor of the South-Eastern Tariff 
Association at Washington, and no one contradicted him. 

There is one cause that we will suggest may have something to do with 
the matter, and that is a lack of respect on both sides. It is a general 
rule that holds good in all business, that there can be no true and suc- 
cessful working together unless there is respect on all sides and confi- 
dence in each. The ccmpanies went a long way toward strengthening 
the confidence and increasing the respect of the local agent when they at 
Washington at the last meeting of the South-Eastern Tariff Association 
passed a resolution that not only the agent, but also the company, should 
sign the commission pledge, and that there should be a $1000 forfeit 
among the companies themselves if they violated it. We predict that if 
this is lived up to strictly by the companies themselves there will be no 
more disturbance along this line. But if the companies themselves tempt 
the local agent by means of the special agent, the company is trying to 
make a rascal out of its agent, and there is a loss of respect immediately. 
If the same association had gone further and adopted resolutions that they 
would appoint no dual agencies except in very large cities; that they would 
not write business at cut rates over the heads of their local agents, and 
that they believed the business belonged to the agent who secured it first, 
that would have been a longer step in the right direction. With a resolu- 
tion like this the South-Eastern Tariff Association could have com- 
manded their agents, could mobilize them, could drill them, and just at 
this time, when their influence is so much needed, could have stormed any 
legislature in the South, and carried everything before them. 

Why are the local agents associating themselves into State and National 
associations everywhere, except that they realize that they need protec- 
tion and will have to protect themselves? If the companies will but take 
the hint they can use these very associations for work upon legislatures 
and to prevent rate wars, but, in order to do it, they will have to get in 
touch and keep in touch with the local agent, and whenever he asks 
through his State association for some correction that any sane man will 
acknowledge is right and proper, they will have to gladly yield the point, 
and not think the local agent is trying to run the company because he 
is trying to protect himself and his business. 

The graded commission disturbance of The Union is just now the most 
serious thing to fear. If the companies had consulted their agents, we 
believe the large majority would have greatly preferred their old flat com- 
mission of fifteen per cent to a graded commission and separation from 
some of their companies. We predict that if a rate war is prevented now 
it will be through the influence and strength of the National Association 
of Fire Insurance Agents. This organization is now trying to save the 
companies from the mistake they made at Niagara, and if they fail it will 
be because they were not strong enough. 

Whenever the fire insurance companies can get their local, special and 
general agents into line, all fighting for one common cause, then it will 
be a common thing to read, as we did with pleasure the other day, that 
the Venable law of Georgia had been repealed through the influence of 
Clarence Knowles. Let’s have some more insurance men in our legis- 
latures and the influence of the local agent back of them! 


Culpeper, Va., November 9, R. P, RIXEY, 
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INDUSTRIAL INSURANCE. 


{Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 


—Prudential is being examined by the Departments of New Jersey and 
Missouri. 

—Pursi A. Walter, an agent in the Prudential’s Camden (N. J.) district, 
is accused of embezzling $109 from the company. 


—Thomas O’Keefe, assistant superintendent of the Prudential’s St. 
Louis district, has been missing for several days. 


—The agents and assistants of the Metropolitan’s Pawtucket (R. I.) dis- 
trict tendered a complimentary banquet to their superintendent, J. W. 
Stainton, last week. He is about to leave for an extended European trip. 


—Prudential Insurance Company has purchased the property adjoining 
its home office on Broad street, Newark, and now owns the entire block 
front on Broad street, between Bank and Market streets. The recent ac- 
quisition consists of four lots, and the price is said to have been in the 
neighborhood of $550,000. 

—On Monday evening, November 27, Superintendent Jeans of the Pru- 
dential, at Columbus, O., tendered a banquet to his staff at the American 
Hotel, in honor of the excellent work accomplished during the past year, 
and also in honor of the visit of Home Office Inspector E. C. Bradley to 
the agency. 

—The Prudential has lately made the following promotions and trans- 
fers in Ohio and Indiana: Assistant M. Reichman trausferred from De- 
fiance to Cleveland No. 1; J. A. Fleming promoted to assistant at Con- 
nersville, Ind.; E. D. O’Rear promoted to assistant at Kokomo, Ind.; G. S. 
Allen promoted to assistant at Evansville, Ind. 


—The reports of the ordinary week of the Prudential in Ohio and Indi- 
ana, which was the week of November 20, forms a very interesting chap- 
ter of the work in the two States. In point of rank, the first six districts 
in Ohio were as follows: Sandusky, Toledo, Columbus, Cincinnati No. 2, 
Dayton, Cleveland No. 1, Cincinnati No. 1. In Indiana, the first six dis- 
tricts ranked in the order named: Indianapolis No. 1, New Albany, La- 
fayette, Terre Haute, Anderson, Indianapolis No. 2. 


—Colonial Notes: One of the oldest and most faithful agents of the 
Camden district, James Price, is advanced to the post of assistant man- 
ager in that district, and the same fidelity and zeal will no doubt be mani- 
fested as heretofore.—The Newton interests of the Colonial have been 
placed in the hands of George H. Garrigus, an enterprising representative 
oi that section.—Offices have recently been equipped at Pleasantville and 
Butler, N. J., respectively in charge of Gordon Bennington and Walter S. 
Hiller.—One of the Colonial’s most flourishing districts during the past 
two months has been Camden, N. J., under the active managership of 
Ernest R. Jones.—For a small district, Morristown, N. J., under Manager 
Frederick Copping, has shown remarkable results in the ordinary depart- 
ment.—The Colonial has lately paid a number of claimy as the result of 
death by accident, one of the most notable being the case of Edward E. 
Angle of Newfoundland, N. J., who had been insured only long enough 
to pay forty cents in premiums. While following his occupation of painter 
he was killed on a railroad at Middletown, N. Y. The company’s check 
for $164 under its accident clause was remitted at once. 








NEWS OF THE WEEK. 


The Texas Affidavit. 
THE new anti-trust law, modeled after that of Arkansas, will go into effect 
in Texas on January 1, and as all company licenses expire with the calen- 
dar year, Commissioner Johnson is taking steps to see that the prelimin- 
aries are complied with. He sends out the following form of affidavit and 
instructions: 





er , being duly sworn, says that they are the above described officers 
of said company and that said company has not written, signed, counter- 
signed or delivered any policy or contract of insurance on property situ- 
ated in the State of Texas, in the transaction of its business in said State 
of Texas during the year 1899, except through a regularly commissioned 
and licensed local agent of said company.”’ 

The following instructions will also have to be complied with: 

“Before license can issue you must file the following-named papers and 
send checks for taxes and fees: 

‘7. Annual statement of the company’s condition on the 31st day of 
December next preceding the date of application duly attested by the 
president and secretary, or by the vice-president and secretary under their 
oath. 

“9 Letter of attorney empowering a resident citizen of this State to 
accept service or be served with process, signed by the principalofficers and 
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impressed with the seal of the company. (Blank furnished.) In the case 
of a foreign company such letter of attorney must either be duly executed 
at the home office before an American Consul or by any attorney of the 
company in this country who may be authorized to do so in virtue of a 
clause of substitution permitting it; and in that case the letter of attorney 
so executed should be accompanied by a certified copy of the power under 
which it is done and before a notary public. 

“3. Certificates of the officer having supervision of insurance that the 
company has complied with all the laws of the State in which it was or- 
ganized and that it is entitled to do business therein. (Certificates of 
compliance.) 

“4, Certificate of deposit by the lawful depository, to be furnished by 
every foreign company, showing the amount deposited in the United 
States and held in trust for the security of United States policyholders. 

“5. Schedule of agents in Texas appointed by the company for the cur- 
rent year. Names and residences should be fully and accurately given. 
(Blank furnished.) 

“6. Affidavit that said company has not written, signed, counter- 
signed or delivered any policy or contract of insurance on property situ- 
ate in the State of Texas save through a regularly commissioned and 
licensed local agent of said company. 

“Taxes and Fees—Annual State occupation tax (fire),;one-half of one per 
cent on gross premium receipts; annual State occupation tax (marine, 
live stock, guarantee or accident), one per cent on gross premium re- 
ceipts; fee for filing annual statement, $20; fee for certificate of authority, 
$1; fee for copies of certificates for agents (each), $1; fee for certificate 
of compliance (for publication), $1. 

“Extract from Tax Laws—‘Upon receipt by him of statement showing 
the gross premium receipts by such companies the Insurance Commis- 
sioner shall certify to the State Treasurer the amount of taxes due by 
each company, which taxes shall be paid to the State Treasurer for the 
use of the State on or before the first day of March following, whose re- 
ceipt shall be evidence to the payment of such taxes; and no insurance 
company shall receive a permit to do business in this State until such 
taxes are paid.’ 

“As certificate of authority cannot issue to any company until after tne 
payment of the occupation tax, would suggest that in order to avoid delay 
you forward the tax to the State Treasurer at the same time that you 
forward to this Department the annual statement and other necessary 
papers. (Fees as heretofore are payable to this Department.) All remit- 
tances of money to this office are at risk of senders. No certificate will 
issue to any company until it has furnished all the papers named, exe- 
cuted in due form, and paid the taxes and fees above stated. 

“Every local agent in this State is required, under severe penalties, to 
hold a copy of the Commissioner’s certificate issued tu the company he 
represents. Each member of an insurance firm is required to hold a cer- 
tificate from the Commissioner, and no certificate is transferable. Sched- 
ules must contain the full name of each member composing a firm. Where 
certificates are issued by mistake they must be paid for unless the error 
occurs in this office. Any paper not completed in accordance with these 
instructions will be returned to the company sending it. Every company 
doing business in this State is required to procure frum this office, for 
publication, a certificate of compliance with existing laws, which shall be 
published annually for three successive weeks in two newspapers printed 
in Texas and having a general circulation in the State. The first publica- 
tion must be made within thirty days after the issuance of the said certifi- 
cate, and evidence of such publication must be furnished this office. 

“JEFFERSON JOHNSON, Commissioner.” 





The [Merchants Association and the Water Supply Question. 


THE Merchants Association has arranged for a committee of citizens and 
taxpayers, to be known as the ‘‘Committee on Water Supply,’ for the pur- 
pose of taking up and inquiring into all the questions relating to the 
water supply of New York. The ultimate object of the investigation to be 
conducted by this committee is to arrive at conclusions, which may be set 
forth in the shape of recommendations to the officers of the city govern- 
ment, for a proper increase of the water supply of the different boroughs, 
provided the investigation develops the necessity for such an increase. 

The committee as constituted at present, and which will be increased 
in numbers, is as follows: Arthur J. Baldwin, R. R. Bowker, D. Le Roy 
Dresser, Professor F. J. Goodnow, Charles L. Guy, John M. Perry, E. E. 
Olcott, John R. Van Wormer, E. P. North, Rudolph Hering, M. E. Bannin, 
Horace E. Deming, W. C. Le Gendre, F. W. Hinrichs, W. A. Marble, Fred- 
erick Potter, D. McM. Stauffer, R. W. G. Welling and Henry G. Prout. 
The general counsel of the association, James B. Dill, of the firm of Dill, 
Bomeisler & Baldwin, will be assisted in this matter by Wheeler -H. Peck- 
ham, of Miller, Peckham & Dixon; Delos McCurdy, of McCurdy & Yard, 
and Alfred R. Conkling. 





Difficulties of the Western Union. 


THE graded commission plan of the Western Union, which was expected 
to place that body on an extra firm footing, is creating nearly as much 
trouble as the difficulties it was intended to remedy. As announced last 
week the Minnesota Insurance Department demanded an explanation from 
the Union officials as to their audacity in apparently violating the anti- 
trust law of that State, and after giving two different heurings is awaiting 
a new opinion from the Attorney-General. Commissioner Matthews of 
Ohio called upon President Cram for an explanation, and upon being in- 
formed that it was entirely optional with the agent whether or not to 
accept the new commission plan, considered the incident closed. Super- 
intendent Church of Kansas claims that the anti-trust law of that State 
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is being badly fractured, and threatens legal proceedings against the com- 
panies as soon as Attorney-General Goddard has secured sufficient evi- 
dence. Superintendent Orear of Missouri, with his eye on the $87,000 
recently collected from bold, bad fire insurance companies has been 
prompting Attorney-General Crow to see if the anti-trust law has not 
again been straddled, and if he thinks it has, the offenders are to be haled 
before the court. 





The Late Willam D. Whiting. 


AT the thirtieth session of the National Convention of Insurance Com- 
missioners, held in the city of Detroit on the 5th, 6th and 7th days of 
September, 1899, the death of William D. Whiting, actuary of the Maine 
Insurance Department, was formally announced. Upon resolution, the 
president appointed a committee of three to draft a suitable memorial, 
expressive of the sentiments of the convention. 

In pursuance of the duty so imposed, the committee presents the fol- 
lowing minute to be incorporated in the Journal of Proceedings: 


William Dunbar Whiting, actuary, physician and lawyer, has been 
prominently identified with the progress of insurance in the United States 
since 1869, in which year he became the actuary of the United States Life 
Insurance Company. Resigning this position to begin the study of law, he 
was graduated from the University of the City of New York in 1877, with 
the degree of Bachelor of Laws. In the next year he was appointed Actu- 
ary of the Maine Insurance Department, which position he held until his 
death. In 1881 he was graduated from the same university, with the de- 
gree of Doctor of Medicine. ; 

Possessed of a brilliant and judicial mind, this broad education enabled 
him to be of material service, not only to the executive officers of insur- 
ance companies, but also to the supervising officials of many States. No 
other one man has left so indelible an impression upon the pages of insur- 
ance history in this country. His superior talents obtained recognition 
abroad, and he was an honored associate of the Institute of Actuaries. 

In paying this tribute to the scholar, the ideal qualities of the man must 
not be overlooked; his geniality, his sincerity and his catholic spirit served 
but to emphasize the irreparable loss which the community has sus- 
tained in his death. 





Good Understanding with Germany. 


THE following is an extract from the message of the President to Con- 
gress, touching on our relations with Germany: 


Our relations with Germany continue to be most cordial. The increasing 
intimacy of direct association has been marked during the year by the 
granting of permission in April for the landing on our shores of a cable 
from Borkum Emden, on the North Sea, by way of the Azores, and also 
by the conclusion on September 2 of a parcelpost comvention with the 
German empire. 

In all that promises closer relations of intercourse and commerce and a 
better understanding between two races having so many traits in com- 
mon, Germany can be assured of the most cordial co-operation of this 
government and people. We may be rivals in many material paths, but 
our rivalry should be generous and open, ever aiming toward the attain- 
ment of larger results and the mutually beneficial advancement of each in 
the line of its especial adaptabilities. 

The several governments of the empire seem reluctant to admit the 
natural excellence of our food products, and to accept the evidence we 
constantly tender of the care with which their purity is guarded by rigid 
inspection from the farm, through the slaughter-house, and the packing 
establishments, to the port of shipment. Our system of control over ex- 
ported food staples invites examination from any quarter and challenges 
respect by its efficient thoroughness. 

It is to be hoped that in time the two governments will act in com- 
mon accord toward the realization of their common purpose to safeguard 
the public health and to insure the purity and wholesomeness of all food 
products imported by either country from the other. Were the Congress 
to authorize an invitation to Germany, in connection with the pending 
reciprocity negotiations for the constitution of a joint commission of 
scientific experts and practical men of affairs, to conduct a searching in- 
vestigation of food production and exportation in both countries, and re- 
pert to their respective legislatures for the adoption of such remedial 
measures as they might recommend for either, the way might be open 
for the desirable result indicated. 

Efforts to obtain for American life insurance companies a full hearing 
as to their business operations in Prussia have, after several years of 
patient representation, happily succeeded, and one of the most impor- 
tant American companies has been granted a concession to continue busi- 
ness in that kingdom. 

I am also glad to announce that the German insurance companies have 
been readmitted by the Superintendent of Insurance to do business in the 
State of New York. 





lerminations by Surrender and Lapse.* 

IN response to numerous requests we have prepared the two accompany- 
ing tables showing the percentage of policies terminated by surrender and 
lapse during the past twenty years by each of thirty life insurance com- 
panies now operating in New York State. Additional columns show the 
averages by five-year periods, and also for the entire twenty years. Taken 
in conjunction with the Table of Insurance Terminated by Death, given 
in THE SPECTATOR of May 11, these tables form an interesting exhibit of 
the disposition of life insurance policies. 


*Copyrighted, 1899, by The Spectator Company, New York. 
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Death of [lartin Bennett of Hartford. 


[SPECIAL TELEGRAM TO THE SPECTATOR. ] 


HARTFORD, December 6.—Martin Bennett of this city died suddenly this 
morning. 

Mr. Bennett was the manager of the United States branch of the Lion 
Fire of London and the Scottish Union and National of Edinburgh, having 
been appointed to the position in 1880. He introduced to this country 
within the past month the Moscow Fire of Moscow, Russia, which was 
expected to begin business by the first of the year. Mr. Bennett is well 
known as an underwriter of rare ability and intelligence. He has been 
secretary and presideat respectively of the National Association of Fire 
Underwriters, and for seven years was president of the Hartford Board of 
Fire Underwriters. Few men were better or more favorably known in 
the fire insurance business. Mr. Bennett was born in Bristol, R. I., and 
graduated at Brown University. He was about sixty years of age at the 
time of his death. A more extended notice of Mr. Bennett will appear in 
THE SPECTATOR of next week. 





The Latest Examination of the Mutual Reserve Fund Life 
Association. 
THE following is from The Hartford Times: 


Insurance Commissioner Edwin L. Scofield of this State started on 
Monday to make an examination of the Mutual Reserve Fund Life Asso- 
ciation of New York, desiring to ascertain certain facts concerning the 
association’s business. He visited the office of the association in New 
York and learned that Superintendent Craig, of the Tennessee Insurance 
Department, was making an examination along practically the same lines 
that the Connecticut Department was planning to pursue. The examina- 
tion of the association by the Tennessee Commissioner was made by Ex- 
aminer Brinkerhoff of Illinois, an expert in his profession. Since Com- 
missioner Scofield returned from New York the report of Examiner Brink- 
erhoff was made to the Tennessee Department and was favorable to the 
association. Commissioner Craig withdrew the opposition that had been 
made by his department to relicensing the Mutual Reserve Fund Life. 
The facts reported by Mr. Brinkerhoff will be accepted by Commissioner 
Scofield. But there are additional issues which Commissioner Scofield de- 
sires to consider in connection with the Mutual Reserve, and after he had 
digested the report of the Illinois Examiner made for the Tennessee De- 
partment, he will seek the required information from the association in 
New York. It has been in the State for a number of years and its present 
license to transact business in Connecticut exists until next spring. 











COMPANIES AND AGENTS. 


Northwestern Life and Savings Company. 

This company, having its headquarters at Des Moines, operates a plan 
of insurance and investment which has met with much public apprecia- 
tion in the Middle West. It issues shares of a guaranteed value of $300 to 
mature at the expiration of ten years, which may be paid for in monthly 
instalments of $2.50. Each share carries with it a certain stated amount 
of life insurance for the first five years, which is doubled during the 
second five years, and should the holder die the beneficiary can either 
withdraw the insurance or take a paid-up contract for a definite amount 
and maturing at the end of the original ten-year period. The plan re- 
quires no medical examination, and the same rate is charged for all ages 
from five to sixty and for both sexes. The company has been admitted 
under the legal reserve laws to the States of Iowa, South Dakota, Wis- 
consin, Alabama, Pennsylvania and Illinois. Its deposits with the Auditor 
of State of Iowa on December 31 last amounted to $119,612, and have been 
largely augmented since. Officers of the company are A. Reynolds, presi- 
dent; D. F. Witter, vice-president; C. C. Crowell, secretary; G. W. Mar- 
quardt, treasurer, and F. H. Nichols, assistant secretary and manager. 





The Audit Company of New York. 

This is a company which makes periodical audits of accounts and also 
examines and reports upon properties with respect to their financial con- 
dition, as shown by their books and accounts, and also investigates the 
physical features of their plants. The policy of the company is in the 
hands of thirteen directors and an advisory committee of ten stock- 
holders, and an important provision of the by-laws provides that reports 
shall be considered confidential by all connected with the com- 
pany, unless otherwise desired. Among the departments of the Audit 
Company is one of bank and insurance company examining, which can 
supply every kind of expert service, including actuarial calculations, 
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Other departments embrace mercantile and manufacturing auditing and 
examining, railroad auditing and expert engineering, estate accounting. 
The offices of the company are in the Equitable building, 120 Broadway, 
New York. Its acting president is August Belmont; Thomas L. Greene is 
manager, and Edward T. Perine is secretary and treasurer. 





The National Assurance Company of Ireland. 

This is the first distinctively Irish company to enter the United States 
by the front door in search of fire insurance business. The company was 
organized in 1822, has maintained a continuous existence ever since, and 
in that time has disbursed upward of fifteen million dollars in losses. It 
possesses a subscribed capital of $5,000,000, of which $500,000 has been 
paid in. 

In July last the United States branch was opened, with headquarters at 
Hartford, Conn., and the management entrusted to Geo. E. Kendall. Mr. 
Kendall is a well-known and popular underwriter, whose ability is con- 
ceded by all, and it is safe to assert that the National will prosper in his 
hands. The company is now licensed in sixteen States, and will gradually 
extend its operations to cover the entire United States. 





The National Investment Company of Cincinnati. 

The above named company was organized in 1894 under the laws of West 
Virginia, with a capital of $200,000, for the purpose of conducting an en- 
dowment investment business. It operates under the supervision of the 
Inspector of Building and Loan Associations of Ohio, and in conformity 
with an act which requires a deposit of $25,000 before commencing busi- 
ness and the further deposit each year of one-tenth of the gross receipts 
on Ohio business for the previous year until the whole amount deposited 
is equal to $100,000. In January last its deposit amounted to $31,300 par 
value of interest bearing bonds. 

Plan of the company provides for the issuance of certificates of invest- 
ment for amounts of $1000 or $500, with a premium fee of $10 and monthly 
instalments of $5 for the larger amount and one-half these sums for the 
smaller. Each certificate has a fixed redemption value endorsed upon it 
for each month after the third. Thus, if a $1000 certificate is called for 
redemption after three months when $25 has been paid on it, its value 
is $50; after twelve months when $70 has been paid the value is $146.30. 
A circular giving the redemptions in the first six months of 1899 shows 
that some certificates ran over fifty months before maturing, while 
others were redeemed after three months. The plan provides for a con- 
tingent fund for expenses, an investment fund for the redemption of cer- 
tificates, a reserve redemption fund to pay off certificates not reached by 
the investment fund, and a guarantee fund to protect the last remaining 
holders of certificates, and to pay death benefits. The death benefit con- 
sists of the redemption value for the number of months the certificate 
has run when death occurs. Certificates are non-forfeitable after three 
years. In the four and one-half years ending with July 1 the company 
paid to certificate holders $206,243. The officers of the company are J. R. 
Picton, president; Peter G. Thomson and R. J. Kroger, vice-presidents; 
D. J. Davis, secretary, and George Kreis, treasurer. They are indorsed 
by officers of the German, Fifth and Equitable National Banks of Cin- 
cinnati. 








MERE MENTION 


Life Insurance Notes. 

—Mutual Life of New York has entered Mississippi. 

—The Imperial Mystic Legion of Omaha has been admitted to Texas. 

—Texas Department has licensed the Home Forum Benefit Order of Illinois. 

—Secretary Bacall of the Hartford Life is suffering from an attack of typhoid 
fever. 

—A rumor is current that the Covenant Mutual Life of St. Louis is seeking 
reinsurance. 

—Philadelphia will probably have another new legal reserve company early in 
the new year. 

—The Eureka Benevolent Protective Association of Bay St. Louis, Miss., has 
filed a charter. 

—Articles of incorporation for the Century Life Insurance Company of Balti- 
more have been filed. 

—The Robinson suits against the Mutual Life came up for trial in the Supreme 
Court at Elmira on Tuesday. 

—The Northwestern Life and Savings of Des Moines has been admitted to 
Jllinois as a legal reserve company. 

—The Nebraska Supreme Court has decided that the Weaver bill is constitu- 
tional, This decision upholds Deputy Commissioner Bryant and defeats Auditor 
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Cornell, thus putting an end to the interesting muddle which has existed in 
Nebraska for several months past. 

—The Penn Mutual is closing an excellent year. Its new business for the 
period will be upward of $40,000,000. 

—Pheenix Mutual Life has appointed Mrs. Florence Brown agent at Geneseo, 
Ill. She will write female risks only. 

—T. H. Purdom, Q. C., has been elected first vice-president of the Northern 
Life Assurance Company of London, Ont. 

—The Kansas Department has refused to admit the Tribe of Ben Hur to the 
State, owing to its method of government. 

—The Brotherhood of Locomotive Firemen of Peoria, Ill., has complied with 
the State laws regulating fraternal beneficiary societies. 

—The attorneys for the companies interested in the Hillmon case have been 
granted until next April to prepare a bill of exceptions to the recent verdict. 

—Dwight & Lillie, New York State agents for the Employers Liability Assur- 
ance Corporation, have dissolved partnership, and Edmund Dwight, Jr., be- 
comes State agent. 

—In sending out the December call to the members of the Mutual Reserve 
Fund, President Burnham informs them that the October call produced $750,000, 
exceeding the August call by $15,000. 

—Prudential has appointed Charles H. Willcox general agent for the State of 
Delaware, to date from April 1 next. Mr. Willcox is one of the leading specials 
in the company’s Southern department. 

—The Old Line Bankers Life of Lincoln, Neb., will finish the year 1899 with 
the largest volume of new business it has ever written, as well as the largest net 
increase in business since its organization. 

—Thomas W. P. Patterson, who has been general agent for the Mutual Re- 
serve Fund Life in Canada for a number of years, has been appointed manager 
for the Province of Quebec, succeeding the late Mr. Bessette. 

—The business methods and financial condition of the Ancient Order of Pyra- 
mids will shortly be investigated by the Kansas Department. It is alleged that 
this organization has not a representative form of government. 

—Among the injured in the railway wreck at Paterson, N. J., last week was a 
son of Frank Delano, president of the American Temperance Life of New 
York, and a son of Mr. Affeld of the Chicago firm of Witkowsky & Affeld. 

—The Mutual Life of New York has recently effected an important change in 
the management of its business in Utah. Rulon S. Wells has been appointed 
managing agent for the State, and assumed charge of the offices at Salt Lake 
City on December 1. 

—The Little Jim Crow Benevolent Immediate Relief Society of One Hundred 
and One of America—a fraternal organization, with headquarters at Marshall, 
Tex.—has been granted authority by the State Commissioner of Insurance to 
do business in Texas. 

—The Bankers Life Association of Des Moines will remove its head office 
from Iowa if the new tax law passed in that State is found to be constitutional. 
If it is necessary to make this move it is probable that Indianapolis will be 
selected as the association’s new home. 

—Judgment for $56,412 was filed last Saturday against the Mutual Reserve 
Fund Life Association in favor of Dimont M. Caldwell, formerly manager of the 
Liverpool department for the association, for commissions under a contract made 
in 1887. The suit was commenced in 1894. 

—Thomas Kerr, who has been connected with the Standard Life of Edinburgh 
for the past twenty years, died suddenly at Toronto on November 25. The de- 
ceased was well known throughout the Dominion, and his sudden death is 
deeply regretted by a wide circle of friends. 

—One of the policyholders of the Provincial Provident Institution of St. 
Thomas, Ont., which was absorbed by the Mutual Reserve Fund Life in 1897, 
has brought suit against the Mutual Reserve to recover the amount of this 
policy, under a disability clause which it contains. 
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—Raymond W. Stevens, who has recently had charge of the States of Indiana, 
Michigan and Wisconsin for the Illinois Life Insurance Company, has been ap- 
pointed as the company’s general manager for the entire district of Ohio. Mr. 
Stevens is a son of J. W. Stevens, the president of the company, and will estab- 
lish his headquarters at Columbus about the 10th of this month. 


—George R. Davis, who died recently in Chicago, was to have been at the 
head of the new life insurance company which is now being organized in that 
city. He had acted as a general agent for the Massachusetts Mutual and for 
the Hartford Life, and would undoubtedly have made an able director of the 
new enterprise. Franklin H. Head will endeavor to complete the organization. 


—The new policy whick it is reported the A&tna Life will place upon the 
market after the first of the year surpasses in liberality everything previously 
issued by that company. All regular life and endowment policies will have ex- 
tended term insurance, as well as cash surrender values after five years, and 
loan values after three years. A policy can be forfeited for intemperance only 
during the first year. 

—Some time since the plan of paying salary and commission to agents was 
adopted by Herbert N. Fell, general agent of the Mutual Life at Wilmington, 
Del. Mr. Fell states that he is much pleased with the results, and believes that if 
an agent has a salary sufficient to cover his necessary business expenses with a 
commission as well, that he will not only make more money himself, but will get 
a more profitable business for the general agency and company. 


—It seems to be generally understood that the business of the Covenant Mu- 
tual of Galesburg will be taken over by the Northwestern Life of Chicago, as 
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it is thought that the members of the former company will vote for the transfer. 
The Covenant Mutual kas 30,000 members insured for $50,000,000. The market- 
able assets, including the reserve, are between $400,000 and $500,000, with liabili- 
ties composed of recent death claims of almost a like amount. 

—The October number of The Australasian Insurance and Banking Record, 
just to hand, contains a handsome portrait of President James W. Alexander ot 
the Equitable Life, and also of C. C. Taylor, the society’s Australasian manager, 
together with very complete biographical sketches. The editor says of Mr. 
Taylor, that he “enjoys to the fullest extent the confidence and esteem of his 
superior officers at headquarters in New York, and it must be a source of gratifi- 
cation both to himself and to the society he so ably represents to know that at 
no time since the Equitable was first implanted upon these shores fifteen years 
ago has that society been more popular or stood higher in public estimation than 
in the past four years, during which its destinies have been entrusted to the 
worthy subject of this brief sketch.” 





Fire Insurance Notes. 
—Special Agent J. C. Vance will open up West Virginia for the Magdeburg. 
—The business men of Tacoma have organized the Cascade Mutual Fire Asso- 
ciation. 


—The National Board is making an inspection of the fire department ot 
Duluth, Minn. 


—Lafayette Fire of Brooklyn and the Bavarian of Munich have been admitted 
to New Hampshire. 


—California Underwriters Agency has been organized by a number of local 
agents of Los Angeles. 


—Twenty shares of the Commerce Insurance Company of Albany, N. Y., were 
sold at 144 during the past week. 


—H. O. Cavart has been appointed agent and special agent at Independence, 
Kan., by the Northwestern National. 
—C. H. Ballow of Providence, R. I., has established a general insurance 
agency, with offices at 343 Banigan building. 
—The Commercial Fire of Wilmington has added the marine branch, writing 
ocean and inland on both hulls and cargoes. 


—Pelican Assurance Cempany of New York has appointed S. E. Requa & 
Sons sole agents for Chicago and Cook county. 


—Articles of incorporation have been filed for the Cosmopolitan Assurance 
Company of Chicago, with a capital stock of $105,000. 

—Nicholas Raiber, Pittsburg manager of the Germania, died at his home in 
Allegheny on November 29, after a few hours’ sickness. 


—M. J. Wright resigns as special agent of the London Assurance to become 
State agent of the Home of New York for Ohio and West Virginia. 


—Northwest Missouri Town Mutual Fire Insurance Company of Marysville, 
Mo., is insolvent and is about to be placed in the hands of a receiver. 


—Charles E. Parker of Kimball & Parker has been appointed Fire Commis- 
sioner of Hartford, to fill vacancy made by the death of John D. Bonner. 


—Kentucky Distilleries & Warehouse Company, or whisky trust, has decided 
to carry its own insurance, and has created a sinking fund for that purpose. 


—Attorney-General of Pierre, S. D., holds that companies of other States and 
countries must file a copy of their articles and appoint a resident agent to obtain 
legal standing. 


—Cross & Morley, insurance agents of Hartford, Conn., announce their re- 
moval to more commodious quarters in the new building of the Hartford Life, 
252 Asylum street. 

—E. E. Wells, the Continental’s assistant special agent in Iowa, has accepted 
the special agency of the Traders of Chicago for Kansas, Nebraska and Iowa, 
with headquarters in Omaha. 


—Glens Falls Insurance Company will resume business on the Pacific coast 
with the beginning of the new year, under the management of Edward E. Potter 
of San Francisco as general agent. 


—H. F. Crawford has been appointed State agent of the Delaware and Re- 
liance for Ohio and Michigan. Mr. Crawford has for several years represented 
the New York Underwriters in Lllinois. 


—The Armenia Fire of Pittsburg and the Insurance Company of the State of 
New York have allowed the writ of ouster to be enforced against them in Mis- 
souri in preference to paying the $1000 fine. 


—The George Tilles Insurance Company of Ft. Smith, Ark., has filed articles 
of incorporation, with a capital of $7500. The officers are Geo. Tilles, president; 
M. H. Johnston and M. R. Martin, directors, 


—Simon Sturm of Cincinnati has received his commission and supplies as 
agent of the Grand Rapids. As Kennett, Heckle & Hall represent this company 
in the board, it will have both a board and non-board agency there. 


—Farmers and Merchants of Lincoln and Home of Omaha have consolidated. 
The headquarters of the consolidated company will be at Lincoln, and Major F. 
L. C. Funkhouser of Chicago will, it is understood, be the president. 

—It is estimated that the gross amount paid in premiums in Philadelphia this 
year will not exceed $3,500,000, while the losses are over $4,000,000. The losses 
last year were about one-third of this, and have not been near this mark since 
1869. 


—The plan of organization which has been discussed for some time by the 
Indianapolis agents has been put into effect, and the “Agents Association of 
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Indianapolis” has been formed with fifteen members, its object being mutual 
protection. Each member must deposit $500 as evidence of good faith, and one 
of the rules stipulates that members must not solicit each other’s business. 


—Charles Cohn alias Charles A. Spiegel of Des Moines, late of New York, has 
been sentenced to eight years in the penitentiary for arson, after evading the 
authorities for over a year. Two years ago he ran a fur store in Des Moines and 
burned same. 

—E. C. Harding, secretary of the Cincinnati Board, is visiting Chicago to 
secure help in bringing a few outside companies into the board. Simon Sturm 
is still a thorn in the flesh, and anxiety is expressed to bring the Northern of 
London into line. 

—The well-known firm of Chas. Tredick & Co. of Philadelphia, Pa., reports its 
city and direct business in a healthy condition and on the’ constant 
increase. So much is this the case that another strong fire company can be well 
taken care of from the start. 

—The investigation into the alleged failure of the AEtna Fire to pay back 
taxes to the State of Indiana amounting to $13,000 will probably go no further. 
This is the result of a conference between representatives of the company and the 
Attorney-General last Monday. 

—Superintendent Bowden, on behalf of the Chicago Underwriters Association, 
presented, on December 3, Chief Serenie of the fire department with a very 
handsome silver loving cup, in honor of the fiftieth anniversary of continuous 
service in the Chicago fire department. 


—Elizabeth K. Satterlee, late of the firm of D. R. Satterlee & Co., insurance 
brokers of 97 Cedar street, has filed a petition in bankruptcy, with liabilities of 
$36,854 and no assets. D. R. Satterlee, the husband of petitioner, filed a petition 
in bankruptcy in January last, and has received a discharge. 


—The management of the Victoria-Montreal Fire has announced the selection 
of the following New York men as United States trustees: William H. Hol- 
lister, Charles E. Hughes and Valentine P. Snyder. This company was incorpo- 
rated last May under a special act of the Dominion Parliament, with an author- 
ized capital of $1,000,000. 


—The following officers have been elected by the Hawkeye Insurance Com- 
pany: President, James Callanan; vice-president and manager, W. D. Skinner; 
secretary, W. C. Cole; assistant secretary, H. R. Howell; board of directors, 
James Callanan, R. S. Finkbine, G. M. Hippie, C. C. Cole, J. A. Lawless, W. 
D. Skinner and H. R. Howell. 


—The New Zealand Insurance Company of Auckland will shortly establish a 
branch in this country. The company will deposit $200,000 with the Massa- 
chusetts Department, and will, for the present, do a conservative business in 
New England. J. C. Hanna, a representative of the company, is at present on 
his way East from San Francisco. 


—Twenty-five new fire boxes have been placed in the down-town business sec- 
tion of New York city. The new boxes will record each call separately, no 
matter how many times it is put in operation. With the old box, if a second call 
was affected before the first had been recorded it invariably jumbled the two 
together, and, although the circuit could be discovered the exact number could 
not. 


—State Board of Underwriters of Indiana has decided to abolish the office of 
inspector at Sullivan. This is more than the League asked for, as they only 
wanted Mr. Cheney removed. The following officers were elected: President, 
A. R. Monroe, State agent Counrecticut Fire; vice-president, N. J. Wood, State 
agent Insurance Company of North America; secretary, J. T. Ashbrook; ex- 
ecutive committee, J. H. Gray, Robert McHatton and H. M. Smith. 


—Attorney-General of Texas has proposed to the underwriters in that State to 
withdraw from the Jalonick bureau, so that they may be protected from the 
new anti-trust law, which goes into effect on the first of the new year. The com- 
panies are defendants in a suit under the law of 1895, and this proposal, if 
accepted, will clear them of this and all other suits pending. The committee has 
advised the companies to withdraw their subscriptions so far as the purchase of 
rates is concerned, but Jalonick will still conduct a surveying and inspecting 
bureau. 


—The chaotic condition in which the administration of Nebraska insurance 
affairs has been for several months past as a result of State Auditor Cornell’s 
refusal to recognize the Weaver insurance law will probably be straightened out 
in a short time. In accordance withthe provisions of the above law, Governor 
Poynter named a Deputy Insurance Commissioner, but Auditor Cornell refused 
to relinquish his authority in insurance matters, and since July 1 Nebraska has 
had two Insurance Departments. The confusion naturally resulting from such a 
state of affairs finally aroused public sentiment and forced Auditor Cornell to 
commence action before the Supreme Court to test the new law. A decision is 
expected within a short time. 


—Ostermoor & Company, whose advertisement headed “Sent on Suspicion,” 
has attracted almost as much attention as the Prudential’s ‘‘Rock of Gibraltar,” 
has just issued an attractive catalogue dealing with metal bedsteads and high- 
grade springs. The aim of this firm in manufacturing bedsteads has been to com- 
bine simplicity of construction, beauty in outline and superior strength, and an 
examination of their product shows that they have succeeded in all three points. 
All of the materials entering into the construction are of the very best, so that 
satisfaction is practically guaranteed. The same may be said of the woven wire 
and upright spiral springs which this firm makes exclusively. The combination 
of an Ostermoor metallic bed with woven wire springs is not to be approached, 
and when to this is added an Ostermoor patent elastic felt mattress, the acme 
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of comfort is achieved. Ostermoor & Company manufacture their own goods, 
shipping direct from their place of business at 116 Elizabeth street, New York 
city. We call attention to this firm’s advertisement on another page. 


ACKNOWLEDGMENTS. 

—Desk calendar from the Fidelity Mutual. A useful pad calendar, reminding 
us of the flight of time and the necessity for life insurance. 

—The New York News Letter for November-December, 1899. A particularly 
handsome number, dealing with our causes for Thanksgiving. 

—St. George’s Year Book, 1899. The record of a vast amount of work accom- 
plished by one of New York’s most active churches in a single year. 

—Prudential calendar for 1900. A very handsome picture of a young lady, 
presumably one of the azughters of the Rock. Calendar is on the back. 

—Insurance Laws of Michigan. A valuable compilation, creditable to its com- 
piler and annotator, Justus S. Stearns, Secretary of State. It brings the laws 
down to the close of the legislative session of 1899. 

—Minnesota report for 1899. The twenty-eighth annual report of the Minne- 
sota Insurance Department, issued late in the year, owing to the failure of the 
State to appropriate a small sum for printing out of the $175,000 collected from 
insurance companies annually. 








TOO LATE FOR CLASSIFICATION, 

Guardian Life of Denver has absorbed the Select Life and Accident of the 
same city. 

~—It is reported that Attorney-General Douglass of Minnesota will decide against 
The Union on the graded commission plan. 

—Security Fire Insurance Company is being organized at Baltimore, with a 
capital stock of $100,000 and a paid-in surplus of $25,009. 

—Royal of Liverpool has assumed the business of the Frederick County 
Mutual of Frederick, Md., estimated at $600,000. The mutual company will retire. 

—Senator Platt of Connecticut will shortly introduce in the Federal Senate a 
bill for the regulation of insurance, prepared by Col. Tyler. Since its first in- 
troduction two years ago Col. Tyler has amended the bill along lines suggested 
by insurance companies. 5 

—By a decision of Judge Morris, sitting in the United Stares Circuit Court at 
Baltimore, an amendment to a bill of complaint against the directors of the 
defunct American Casualty is refused on the ground of failure to ask for leave to 
amend within a reasonable time. By the decision the directors of the company 
are relieved from liability to creditors. 








THE FIRE-PROOFING OF STEEL BUILDINGS. 


We have received from John Wiley & Sons, publishers, a copy of an 
important work, bearing the above title, by J. K. Freitag, C. E., treat- 
ing of the subject of. fire-proofing of steel buildings. The author, in his 
preface, says that the work has been induced because of the lack of any 
systemized and correct form of information on the subject of the de- 
velopment of the fire-proofing of steel buildings and its present most 
approved and efficient methods of treatment. He asserts that the sub- 
ject of fire-proofing is still in a stage of experimentation and that the 
opportunity for practical ingenuity to make improvements is very great. 
The work deals extensively with the matters of fire protection and the 
valued methods employed in construction and of the numerous sugges- 
tions regarding the different kinds of material that enter into the con- 
struction of the steel frame buildings. Considerable space is given to 
the consideration of numerous great fires, including the Home Life 
Building, the Hotel Windsor, the Schiller Theatre in Chicago, and 
numerous others in this country and Europe. Many illustrations are 
employed to exhibit graphically the points made by the author, and his 
work seems to have been done very carefully and thoroughly. 

The following chapter heads will indicate the manner in which the 
author has treated his subject: ‘‘ Fire Protection,’’ ‘‘ Department of 
Fire-Proofing Methods and Steel-Building Construction,” ‘Fires in 
Fire-Proof Buildings,” ‘‘Tests of Fire-Proof Floors,” ‘* Materials 
used in Fire Resisting Construction,” ‘‘ Permanency in Corrosion,” 
‘« Fire-Resisting Designs,” ‘‘ Terra Cotta Floors,” ‘‘ Concrete and Com- 
position Floors,” ‘‘ Column Fire-Proofing,” ‘‘ Fire Resisting Partitions,” 
‘« Exterior Walls,” ‘‘ Spandrels and Wall Columns,” ‘‘ Roofs, Suspended 
Ceilings, Furring,” ‘‘ Equipment for Fire Resistances.” 

The book contains 324 pages, is printed on excellent paper in clear, 
readable type. It is handsomely bound in cloth. The price of this 
publication is $2.50, and is sold by 
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Mercantile Hgencies. 


Ligency Wants. 











OLMES MERCANTILE AGENCY 
Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and INSPEC- 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, and no 
pains or expense is spared to get reliable, prompt and satisfactory reports, 
THERE IS NO SUBSCRIPTION FEE REQUIRED. : 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month, Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business, Corres- 
pondence solicited. 
CHARLES B. HOLMES, Proprietor, 182 NASSAU 8ST., NEW YORK, N. ¥. 


HE INSURANCE BUREAU 


Will furnish prompt and reliable reports from any locality in 
the United States or Canada. on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents. Experienced 
Insurance Inspectors. Expert Accountants and Auditors. Confidential 
Work Solicited. Correspondence Invited. 


BOSTON. SPRINGFIELD. HARTFORD. NEW YORK. CHICAGO. 











fictuarial. 








AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 
35 NAssAu St., NEw YorK (Rooms 1404-5). Telephone, 5427 Cortlandt. 
Letters addressed—D, P. Fackler, Actuary, New Vork,—arrive promptly. 





M's MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556. No. 11 BROADWAY, New York, N. Y. 








igencyp Wants. 








IVE MEN CAN GET GOOD CONTRACTS 
Address confidentially, PROVIDENT SAVINGS LIFE, 
WM. BOSWELL & CO., 
Cincinnati, 
Managers Centrai Department 
Ohio, Indiana, West Virginia, Kentucky, Tennessee. 
N EXPERIENCED LIFE INSURANCE MAN, 
with a good record, can secure an EXCEPTIONAL contract to close 
business ‘‘ spotted” by other agents in a well organized agency. 
Address immediately, with record, 
‘* OPPORTUNITY,” care of SPECTATOR, 
P. O. Box 1117, New York City. 








A MERICAN UNDERWRITERS’ AGENCY, 


F. C. WHEELER, Manager, 
52 Broadway, New York City. 








N OLD ESTABLISHED LIFE INSUR- 
ANCE COMPANY has vacancies for General 
Agents in Massachusetts, New Jersey, Pennsylvania, Michigan 
and Nebraska. 
Men who can prove their ability as solicitors aud man- 
agers may address, giving full particulars, 
“x,” P. O. Box 1654, 
New York City. 








1900 CONTRACTS NOW READY. 
SALARY AND COMMISSION 


HERBERT N. FELL, GENERAL AGENT, 
THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK, 
WiLMINGTON, DELAWARE. 


Renewals if desired. Correspondence confidential. 





ANTED — DISTRICT MANAGER. THE BEST 
part of VIRGINIA open, ELEVEN counties. HEADQUARTERS, 
second largest City in State. Only EXPERIENCED men need apply. 
BOND and REFERENCE required. 
THE SUN LIFE ASSURANCE COMPANY OF CANADA, 
E. S, FREEMAN, Manager, Box 228, Richmond, Va. 





ANTED—AN EXPERIENCED SPECIAL AGENT 
to travel in Western Ontario. Top contract to right party. Apply 
with references to 
THOMAS MERRITT, General Agent, 
THE MutTuAL Lire INSURANCE COMPANY OF NEw York, 


Bank of Commerce Building, TORONTO, CANADA, 





ANTED-THREE DISTRICT MANAGERS FOR 
Union, Essex and Hudson Counties, For THE Sun Lire Assur- 
ANCE COMPANY OF CANADA. Renewal Contract with top-notch commis- 


sion, 
Apply THOS. R. RAITT, State Manager, 
to W. STATE ST., TRENTON, N. J. 


Other portions of the State open for first-class men. 





ANTED.—TWENTY-FIVE GOOD INSURANCE 


men for the Seattle (Wash.) agency of the Mutual Life Insurance Co. of N. Y. 
Top commission to parties with good references. Conditions excellent. Address or 


apply to SHERWOOD GILLESPY, 
General Agent for Washington, Oregon, British Columbia and Alaska 


Mutua Lire BuiLpinc, SEATTLE, WASHINGTON, 





ANTED.—A FEW DISTRICT MANAGERS IN 
New York State, for the Manhattan Life Insurance Company, of 
New York; exclusive territory ; liberal renewal contracts. Address: 
O. C. MAYNARD, State Agent, care of The Company, or 
Syracuse, N. Y. 





TATE AGENCY OF OHIO.—WASHINGTON LIFE 
INSURANCE CO. of New York. Intelligent and capable men, 
carefully educated in Life Insurance field work. Worthy men paid salaries 


and expenses. Write 
DR. E. ©. SKINNER, General Manager, 
24 CAREW BUILDING, 
CINCINNATI, OHIO 


ENERAL AGENTS RENEWAL CONTRACT FOR 
THE STATE OF WYOMING, NOW OPEN. 


J. STANLEY EDWARDS, Manager, 
Rocky Mountain Agency. 


4ZTNA LIFE INSURANCE CO., Boston Bldg., Denver, Colo. 


a GOOD MEN WHO ARE LIFE 
INSURANCE SELLERS. 
Will give them some specially good territory which, with the new con- 
tracts of the Mutual Life, will insure them big money. Commissions and 
advances liberal. 








H. L. REMMEL, General Agent, 
Tue Mutual Lire Insurance Company oF New York. 
For Arkansas and the Indian Territory. LITTLE ROCK, ARKANSAS. 








CATALOGUE OF 


INSURANCE PUBLICATIONS, 
Sent on receipt of five cents in stamps. 
THE SPECTATOR COMPANY, 

95 William Street, NEW YORK. 
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Onsurance Adjusters. 


Prominent Agents and Brokers at Chicago. 





ESTABLISHED 1865. 
ENRY A. LANDGRAFF & CO., 


ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 
REFERENCES: 


The H. B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 
Bros. & Co., The New York Biscuit Co., McKesson & Robbins, Dodge & Olcott. 


OFFICES : 
NEW YORK, 49 Cedar St. BOSTON, 75 State St. 
PHILADELPHIA, 416 Walnut St. BUFFALO, 202 Main St. 
BALTIMORE, 12 South St. 








Onsurance Lawyers. 








D. GARRETT COMPANY, 
INSURANCE LAW AND COLLECTIONS. 


Adjusters and Collectors of Claims under Life, Fire, Marine 
and Accident Policies Against Stock Companies, Mutuals, 
Lloyds and Assessment Life Companies. 

REPRESENTED BY COUNSEL IN 
EVERY INSURANCE CENTER. 
HEAD OFFICE: 29 LIBERTY STREET, NEW YORK. 








Prominent Agents and Brokers. 








CycLong. AccipENT. CaAsuALTy. 


ILL, NEWTON & CO., GENERAL AGENTS, 


DIsTRICT OF COLUMBIA, MARYLAND, 
VIRGINIA, WEST VIRGINIA. 


802 F Street, N. W., - ~ WASHINGTON, D. C. 
Agents Wanted. Surplus Lines on good risks solicited. 


Fire. 





OTHSCHILD & CO., GENERAL AGENTS OF 

THE COMMERCIAL FIRE INS. CO., 

of Wilmington, Del., and other standard stock companies. 
Solicited throughout the United States and Canada. 

411 AND 413 WALNUT ST., PHILADELPHIA, PA, 


Excess Lines 





OHN H. MULDOON, INSURANCE, 
Security Building, St. 


Places excess lines of Insurance in the South with responsible Companies, 


SOUTHERN AND WESTERN BUSINESS TAKEN CARE OF. 
LONG DISTANCE TELEPHONE, MAIN 2739. 


Louis. 





GENERAL AGENCY OF 
ILLIAM G. KINNEY, 
REPRESENTING 
VICTORIA-MONTREAL FIRE INSURANCE CO., OF CANADA, 
MINNEAPOLIS FIRE & MARINE INS. CO., MINNEAPOLIS, MINN. 


Excess Lines on good business solicited from agents and brokers throughout the 
United States. 


49 Liberty St., New York, 





CHARLES TREDICK. ESTABLISHED 1869, W. C. BEnnetr, 
HARLES TREDICK & CO., INSURANCE AGENTS 
and Brokers, 389 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines. 





EHM & VAN DEINSE, 
Representing German of Freeport, Ill. ; Pacific of New York; 
Rochester German of Rochester, N. Y. Surplus lines a specialty. 








ESTABLISHED 1890, 


J. RUSSELL & CO., 
. 177 LA SALLE STREET, CHICAGO, ILL. 


GENERAL FIRE INSURANCE AGENTS AND BROKERS. 


Special facilities for placing Surplus Lines, Special Hazards and 
Agents’ Brokerage throughout the United States. 





OLGER DE ROODE, 


GENERAL INSURANCE AGENCY, 
166 La Satie Street, CHICAGo. 


Rapreeentiong Queen Insurance Co., of America, United Firemens Insurance Co., Phila- 
elphia. 


Over 25 years experience in the theory and practice of insurance in all its branches. 
Your patronage invited, 





Gro. W. Montcomery, M. L. C. FunxHovuser. 


FEO. W. MONTGOMERY & CO., INSURANCE 

Agency, 184 La Salle St., ‘‘ The Temple,” Chicago, Ill. Agents for American Ins, 

Co., Newark ; Firemens Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; Wiscon- 

sin Fire Ins. Co. of Milwaukee ; Caledonian-American Ins. Co., of New York, and Lloyds 
Plate Glass Ins, Co., of New York. Telephone, Express 303. 





JOHN NAGHTEN. 
OHN NAGHTEN & CO., 


FIRE INSURANCE, 
181 LA SALLE STREET, CHICAGO, ILL, 


M, J. NAGHTEN. 


Established 1863. 





Established 1876. 
T. H. Wesster. E, N. Witey. C. P. Jennincs, 
EBSTER, WILEY & CO., 
INSURANCE IN ALL ITS BRANCHES, 
166 La Satie Street, CHIcaGo. 


A. W. Becxer. 


Illinois State Agents, Commerce Insurance Co., Albany, N. Y. 
Cook County Managers, Lion Fire Insurance Co., London, Eng. 





AMES R. WILSON & CO., 
234 LA SALLE STREET, CHICAGO, ILL. 
GENERAL FIRE INSURANCE AGENTS AND BROKERS. 
General Agents for the 
COMMERCIAL FIRE INS. CO. oF WitminctTon, DELAWARE. 


Surplus Lines and Special Hazards placed in Standard Stock Companies. 
CoRRESPONDENCE SOLICITED. 





T. MARSHALL & CO., FIRE INSURANCE, 
e 470 Calumet Building, No. 189 La Salle Street, Chicago, Facilities for placing 
large lines on all classes of insurable property. 








ESTABLISHED 1858, 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY. 


UnitTep STATES DEPARTMENT: 41 and 43 Cedar Street, New York, N. Y. 
F. G, VOSS, Manager and Attorney. 





VER $1750 FIRST YEAR, OVER $2500 SECOND 
years paid to agents who write one application daily. For particulars, write 
A. E, FORREST, Secretary, 
NORTH AMERICAN ACCIDENT INS. CO., 
217 LA SALLE STREET, CHICAGO 





HE McGILLIARD AGENCY CO. 
General Agents of the 
VERNON INSURANCE AND TRUST COMPANY AND INDIANA UNDERWRITERS. 
Also State Agents for Indiana and Kentucky for the 
ERIE FIRE INSURANCE CO. of Buffalo, N. Y. 
Address: 145 and 147 East Market Street, Indianapolis, Ind 





